








contributions of 
UOP RESEARCH 


fountain of youth 
for rubber... 


Ever present in the atmosphere is ozone... a deadly enemy of rubber. 
Cracking caused by this destructive element reduces the useful life of rubber 
products long before wear would have taken its toll. 

Out of UOP research has come a product that prevents ozone cracking. 

An antiozonant so effective that a small amount compounded in rubber 
prior to curing, provides life-long protection for rubber products ... from tires 
to gaskets to hoses. 

UOP research has also led to the development and manufacture of a long line 
of catalysts, inhibitors and additives for the petroleum and food industries. 
In addition, UOP licenses 22 vital processes for producing refined petroleum 
products and high-purity petrochemicals. 

UOP research is constantly broadening, and is destined to make important 
contributions to future progress. 


UNIVERSAL OIL PRODUCTS COMPANY wes Praines, we., u.s.a. 


WHERE RESEARCH TODAY MEANS PROGRESS TOMORROW 





Do your salesmen 





use Long Distance 
to stay ahead 


of competition? 


Do they... 


C1) call ahead for appointments and avoid 
long waits and fruitless trips? 


[) answer inquiries by phone to qualify prospects 
fast and pick up orders immediately? 


C) telephone between regular visits and keep 
up to the minute on their customers’ needs? 


(} tell customers to eall in their orders collect 
and close sales at extra low cost? 


Each of these suggestions is a sales-building idea. And that’s where profits come from. 


BELL TELEPHONE SYSTEM 


Long Distance pays off! Use it now ...for all it’s worth! 





Where ‘Backseat Driving’ Pays Off 


On land, backseat driving is scorned, usually pro- 
duces only trouble. At sea, however, driving from 
the “backseat” is proving to be a profitable method 
of operation, producing more efficient water trans- 
portation of petroleum. 

Sinclair Refining Company currently operates two 
unique “bridge-aft” ships for crude oil movement. 
The ships’ design eliminates the traditional midship 
superstructure. This has resulted in construction and 
maintenance savings and added cargo-carrying 
capacity. Operating experience has shown that these 


SNAME- Sinclair salutes the Society of Naval Architects and Marine Engineers, 
which since 1893 has contributed importantly to America’s maritime progress. 


ships are easier to navigate and provide even greater 
crew safety than do conventional tankers. 

Satisfactory performance by these ships has led 
Sinclair to order two larger and faster “bridge-aft” 
tankers, each with approximately double the carry- 
ing capacity of the existing ships. 

Economical transportation is essential to an inte- 
grated organization dealing in a bulk commodity 
like petroleum, and the improved tankers which 
provide this transportation contribute to the profit- 
able growth of the organization. 





Sinclair 


Through its 7,000 members, the SNAME promotes the art and science of ship 


building and engineering, thereby helping to maintain the strength of the naval 
forces guarding our freedom and the merchant ships carrying our trade. 
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SINCLAIR OIL CORPORATION «+ 600 FIFTH AVENUE -* 


NEW YORK 20,N. Y. 
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Meet Dr. Klass 


Some of our readers may not real- 
ize it, but in addition to publish- 
ing this magazine, Forbes Inc. runs 
several flourishing subsidiaries 
that offer specific services to inves- 
tors and businessmen. One of 
the newest of 

these is Forbes 

Research Inc. 

(founded 1954) 

and run by 

Dr. Bertrand 

(“Bert”) Klass, 

a young dynam- 

ic former Boston 

University pro- 

fessor. 

Topflight mar- 
keting research 
men are an in- 
teresting breed 
and Bert Klass 
is a good exam- 
ple of this. They tend to live in 
two worlds. One is an ivory tower- 
ish sort of campus-world of ad- 
vanced degrees and scientific jar- 
gon. The other is the no-nonsense 
business world of profit and loss 
statements. 

Dr. Klass is at ease in both worlds 
He is responsible for the scientific 
accuracy of all research leaving 
the Forbes Research shop. This 
requires familiarity with many 
scholarly disciplines. For example, 
a watch company wanted to find 
out what problems jewelers had. 
Klass the scholar went to work. 
Forbes Research applied to the 
problem a whole battery of tech- 
niques, utilizing sociological con- 
cepts (such as role changing and 
status) and psychological measure- 
ments (of frustration and disen- 
chantment). The study showed 
jewelers were mighty upset about 
the influx of cheap watches on the 
market. Hence they were spend- 
ing less time being professional 
watch repairmen, more time merely 
as clerks selling watches. This 
might be described as using schol- 
arly methods to arrive at practical 
conclusions. So men like Bert 
Klass have to be hard-headed busi- 
nessmen, too. 


Many Facets. Not unexpectedly, 


Dr. Klass has a many-sided back- 
ground to fit his many-faceted job. 
Boston-born, he holds an M.A. and 
Ph.D. in psychology from Boston 
University, taught at BU’s famed 


School of Public Relations and 
Communications. He ran an auto 
driving school and a “rolling light” 
concession at an amusement park 
to ‘pay for college. In World 
War II, Lt. Klass won a Bronze 
Star for evacuat- 
ing wounded un- 
der fire, later 
picked up a Pur- 
ple Heart. Before 
coming to Forbes 
Inc. in 1958, Dr. 
Klass was an ex- 
ecutive at Stan- 
ford Research 
Institute, the 
West Coast ap- 
plied research 
outfit and a vice 
president of the 
marketing re- 
search subsidiary 
of McCann-Erickson, the mam- 
moth ad agency. 

He has been a consultant fo 
several government agencies, once 
going to Italy to study the human 
effects of land reform. A prolific 
writer, his articles have appeared 
in many professional journals 

No Magicians Here. “One of ou 
big problems,” grumbles Klass, “is 
that too many market research 
firms are trying to sell gimmicks.” 
He gets particularly miffed at moti- 
vational researchers who try to over- 
simplify problems: “There was one,” 
says he with more than a touch of 
scorn in his voice, “who claimed the 
only reason men bought converti- 
bles was because they had an un- 
conscious yearning for a mistress.” 

Klass shuns such gimmicks 
“We're just problem solvers here, 
not magicians.” As problem solvers 
Forbes Research has used its tal- 
ents for such blue chip companies 
as Gulf Oil, IBM, du Pont, and 
American Can, to name but a few. 
It has done every variety of re- 
search job: packaging design 
and product testing, public rela- 
tions and stockholder studies, con- 
sumer attitude and opinion surveys 

But to anyone looking for glib 
and easy answers to their business 
problems, Klass offers little en- 
couragement. Warns he: “Those 
who come to reputable, objective 
research firms do so because prob- 
lems are hard to solve. There are 
no simple solutions.” 
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152,000 square feet of 
sculptured wall panels... 
for Chicago’s Exposition Center 








McCormick Place 


AMERICAN- MARIETTA 


Concrete Products Division 


Millions of visitors to Chicago’s McCormick Place 
each year see and enjoy the lasting architectural beauty 
of the sculptured wall panels which are a major feature 
of the building’s exterior. 


These unique precast concrete panels, surpassing in 
total area any of the monumental art projects of an- 
cient Egypt, were custom engineered and produced by 
American-Marietta’s Concrete Products Division. Each 
massive 16 x 50 foot panel is made of eleven two and 
one-half ton sections. 


Through American-Marietta research, there are now 
available to architects and structural engineers precast 
concrete wall panels of many textures, colors and de- 
signs... their use limited only by ingenuity and imagi- 
nation. Produced under factory-controlled conditions, 
American-Marietta wall panels are trucked directly to 
the building site for quick installation. 


This new American-Marietta concept in wall construc- 


tion is another example of progress in building methods 
through the efficiency of precast concrete. 


PAINTS »- CHEMICAL COATINGS +- SYNTHETIC RESINS 
ADHESIVES - SEALANTS + METALLURGICAL PRODUCTS 
PRINTING INKS - DYES + HOUSEHOLD PRODUCTS «+ LIME 
REFRACTORIES +» CONSTRUCTION MATERIALS - CEMENT 


Progress through Research 


Company 
Chicago 11, Illinois 
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American-Marietta 


READERS SAY 


Reminder 


Sir: Your story on the office building 
boom (“Trouble Ahead,” Forses, Aug. 1) 
. rightly points out that so-called va- 
cancy rates are merely averages and may 
not mean a thing in a particular case... . 


When I think of investing in real estate, | 
I also think of the fellow who drowned | 
in a stream that was only three feet deep | 


—on average. 
—Lennis DUNLAP 
Chico, Calif. 


Group Effort 


Sir: I am wondering why all your sto- | 


ries aren't by-lined. I would enjoy 


knowing who has written each story, and | 


I think many of your readers would also. 


—ARNOLD LEwiIs | 


New York, N.Y. 


Reason: any one Forses story is likely 


to be a collective effort, involving several 
editors, writers, reporters, researchers 
and statisticians—Eb. 


Fifty-Fifty 


Sir: . . . I would like to correct the 
statement regarding the ownership of 
Spreckels Sugar Company (Investment 
Pointers, Forses, July 15). This company 
is not a subsidiary of The American 
Sugar Refining Co., but is a separate 
corporation with 50% of its stock being 
owned by The American Sugar Refining 
Co. and 50% owned by Spreckels com- 
panies. ... 

—CHARLES DE BRETTEVILLE 
President 
Spreckels Sugar Co. 
San Francisco, Calif. 


Reverse Thinking? 


Str: Since reading your “Between the 
Locomotive and the Caboose” (Forses, 
Feb. 15), my mind has reverted to the 
matter every time I have seen or heard 
a train. . . . Longer trains seem to be the 
solution, but is it possible our thinking 
is in reverse? . . . If single trucks [travel- 
ing] lengthy and congested routes can 
show a profit, why cannot the rails with 
their more direct routes shorten their 
trains and do the same? . . . Such a move 
would eliminate the expensive switching 
and dead-heading required by tremen- 
dously long freights . . . 

—WarrEN M. CoHENOUR 
Harlow, N.D. 


Live and Let Live 


Str: Relative to the Spiegel plan to sell 
drugs at cost (Forses, July 15), this is 
the old merchandise gimmick of giving 
the other fellow’s business away while 
making a good profit on your own. . 
This form of predatory price cutting 
could be the ruination of ALL retail busi- 
nesses . . . I say live and let live. 

—JOSEPH BENENFELD 
Druggist 
Mount Vernon, N.Y. 
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WESTINGHOUSE ANNOUNCES THE “DO-IT-YOURSELF” DRYCLEANER 
AN UNUSUAL NEW INVESTMENT OPPORTUNITY 


The new Westinghouse coin-operated DRYCLEANER makes self- 
service laundries into complete one-stop ‘‘do-it- yourself’ cleaning 
centers ...cuts the cost of dry cleaning so sharply that homemakers 
use it to clean many articles they wouldn't ordinarily send out. 


PROFITABLE INVESTMENT 


Many professional and business people 
already enjoy extra income from self-serv- 
ice laundry centers. Now the Westinghouse 
DRYCLEANER nearly doubles the profit po- 
tential for these investors. Demand for the 
DRYCLEANER is so great that industry ana- 
lysts predict the number of complete clean- 
ing centers will double within the next five 
years. Even now, most areas in the U.S. 
need more of these profitable centers. 


TROUBLE FREE OPERATION 


To operate the DRYCLEANER, just load it, 
close the door, and insert the coins. The 
DRYCLEANER is produced by the samecom- 
pany that pioneered self-service laundries 
with the famous Laundromat® Automatic 
Washer. With more coin-operated Laundro- 
mats in use than any other make, Westing- 
house experience has produced a coin- 
operated DRYCLEANER that's easy to in- 
stall, easy to service, and easy to operate. 


For details call your Westinghouse Distributor or write: Westing- 
house Electric Corp., Commercial Laundry Equipment Sales De- 
partment, Mansfield, Ohio. You can be sure...if it's Westinghouse. 


Westinghouse 





President, The Standard Oil Company (Ohio) 


Charles Spahr tells 
why he feels 
Cleveland-Northeast Ohio 
is better than ever 


“From our point of view, Cleveland-North- 
east Ohio, widely known as ‘the best location 
in the nation,’ is now better than ever. The 
area has shown a steady growth in industrial 
output and in population. Of even greater 
importance, it is within 500 miles of more than 
half the nation’s population—and it is abun- 
dantly supplied with facilities to reach this 
market by air, water, rail or road. To anyone 
engaged in marketing, this means a growing 
opportunity for the future.” 


BEST LOCATION IN THE NATION. Cleveland-Northeast Ohio 
is within 500 miles of 75° of America’s industries, 60% of the 
population, 8 out of 10 of the nation’s top markets. 


LAKE WITH A DUAL ROLE. Primarily, of course, Lake Erie 
means an unlimited amount of cool water; but with the St. 
Lawrence Seaway, it also means world outlets for our products. 





Whatever your needs, whether for 
national headquarters, sites for plants, 
research, distribution or warehousing 
facilities, look to Cleveland-Northeast 
Ohio. For specific information, write 
or call Richard L. DeChant, Manager 
of Area Development Department. 
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RESEARCHVILLE, U.S.A. Cleveland 
ranks lst in Ohio, 4th in the nation, 
in research facilities. About 350 
companies and over 16,000 workers 
are engaged in research here. 


TRANSPORTATION HUB. “The 
best location” is served by nine 
scheduled airlines, eight railroads, 
and is near the Ohio turnpike for 
fastest overland bulk shipments. 


THE CLEVELAND ELECTRIC ILLUMINATING COMPANY SERVING 
Cleveland-Northeast Ohio 


the best location in the nation 
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Insurance, Si. Losses, No! If the hi- | 
jacked Electra never gets home from | 
Havana, Eastern Air Lines stands to | 
lose little. It is insured against theft | 
for close to the plane’s $2.2 million 
value, has already filed a claim. 

. * . 

Will It, Or Won’t it? First half earn- | 
ings point to a good full year for the | 
oil industry (up 18° for the top 15 | 
companies), but only if refiners keep 
a tight rein on their production. Re- 
finery runs hit a record high 8.1 mil- 
lion barrels per day through the first 
half, are currently even higher. At 
the same time, oilmen are contending 
with the second smallest gain in U.S. 
consumer demand since the war. 
Thus, oversupplying the market could 
bring price weakness, shave profits 
later this year. 

2 t e 

No Thanks! In the wake of its latest 
sale of a big block of Ford Motor 
stock, the Ford Foundation has been 
making huge deposits in New York 
City savings banks, one of them run- 
ning to $6 million. But not all banks 
are interested in such accounts. One 
turned the foundation down flat for 
fear of what a sudden withdrawal 
might do to the bank’s cash position. | 

o - 

End of the Affair. After nine years 
of dickering, shareholders of Patino 
Mines and Enterprises voted to accept 
$4.5 million from the Bolivian govern- 
ment as final payment for tin mines 
nationalized back in 1952. (They had 
previously received $4 million.) The 
company is shopping around to rein- 
vest its funds, said an executive, “but 
not in Bolivia or other Latin Ameri- 
can countries.” 
® + : 

Killing Two Birds. Brunswick Corp.’s 
acquisition, for some $34 million in 
stock, of privately owned Kiekhaefer 
Corp. (Mercury outboard motors) has a 
fringe benefit. Besides making Bruns- 
wick No. Two in the outboard motor 
field, behind Outboard Marine, many 
of Kiekhaefer’s 3,500 dealers are po- 
tential outlets for Brunswick’s lines of 
boats (Owens, Larson, Cutter) ac- 
quired earlier. 

o om + 

Encore. 
St. Regis Hotel has been peddled again. 
William Zeckendorf bought it from 
Vincent Astor’s estate for $14 million 
in early 1960. Later that year he sold 
it to Kratter Corp. for $21 million, 
leased it back, then sold the lease to a 
Mexican hotel chain for $5 million. 
Now Kratter has sold the hotel to 
Glickman Corp. for $22 million, sub- 
ject to the leasehold. 
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New York’s much-peddled | 


raw materials from around the world 
to chemical products for a better world 


For over 65 years The Harshaw Chemical Company has been 
gathering raw materials from North and South America, 
Europe, Asia, Africa, and Australia, all the continents of 


the world. 


Until a few years ago, international operations of The 
Harshaw Chemical Company were confined to the procure- 
ment of raw materials and the sale of finished products. Now 
even the manufacturing and research operations of our 
Company are international. The formation of Harshaw van 
der Hoorn N.V. of Utrecht, Netherlands is another expansion 
in international operations. Harshaw’s electroplating chemi- 
cals, ceramic colors, and catalysts are now being produced in 
England, France, and Holland, and Harshaw’s service is 
available to customers in the Common Market. 


Lon THE HARSHAW CHEMICAL COMPANY 


1945 EAST 97th STREET 


Exceptional 
Profit Opportunity! 


ECONOQCREST 


COIN-OPERATED 
DRY CLEANING 


2 Tremendous untapped market for 
inexpensive self-service dry cleaning! 


@ Enormous profit potential in 
ECON-O-WASH/ECONO-CREST 
laundry and dry cleaning store fran- 
chises now available. 


2 Backed by the world’s largest man- 
ufacturer of professional laundry and 
dry cleaning equipment! 


2 Minimum cash down .. . 90% of all 
your equipment financed. 


2 Take advantage of this revolution- 
ary new business opportunity offered 
by the only company with experience in 
both coin-operated laundries and pro- 
fessional dry cleaning manufacture. For 
complete information, (no obligation) 
write: 

Mr. J. A. Coleman 

Small Equipment Sales, Dept. FB-815 
American Laundry Machinery Industries 
Cincinnati 12, Ohio 


Div. of The McGraw-Edison Co. 


CLEVELAND 6, OHIO 





iN 


4 


j xr 


CHAIR 


WORKED 7 YEARS 
WITH HILTON HOTEL 
MAINTENANCE EXPERTS 
TO ELIMINATE WEAR 


Seven years and many changes in design 
and upholstery types later Rest-All 
designers had come up with the superior chair 
they were seeking. Hilton in-use tests proved 
it almost wear-free at every Common point of 
stacking damage. You save from this exhaus- 
tive, on-the-job research every time you pur 
chase a Rest-All Chair, office swivel or straight 
model. 


FINE CHAIR SPECIALISTS 





Developing a family of new 
and better products for in- 
dustry is the mission of our 


newly created Sylvania Special Products 
Division. And they are doing it! 


Though less than a year old, they have 
already introduced a number of promising 
new products. Among them is the new 
Sylvania PANELESCENT® Sign-Lite — a 
handsome panel of electroluminescent light 
that’s versatile, inexpensive to install and 
operate, and so rugged it stays lighted 
even when shot full of holes. 


Sales-minded Another example is the new Flexi-core 


transformer—the first major improvement 

in transformers in 50 years. It is smaller, 

more efficient and cooler-running. Because 

our f of its revolutionary design, it can be 

NY Ce 0 turned out in custom lots at mass-produc- 
tion prices. 

Their work is yet another way General 


Telephone & Electronics brings together 
hew pro uc S the talents of many people and the facili- 
ties of many companies to advance the 
science of communications through sight 


and sound. 


It is another way we are working for what 
we believe is bound to be—a growing future 
in a growing America. 


hoy ol -etr- im ad gelelelens-m Olk At-tlela) 


General Telephone Operating Companies in 31 states 
General Telephone & Electronics Laboratories Incorporated 
General Telephone & Electronics International Incorporated 
General Telephone Directory Company 
Automatic Electric Company 
Electronic Secretary Industries, Inc. 
Leich Electric Company 
Lenkurt Electric Co., Inc. 
Sylvania Electric Products Inc, 

Argus Cameras Division 

Chemical & Metallurgical Division 

Electronic Systems Division 

Electronic Tubes Division 

Home Electronics Division 

Lighting Products Division 

Parts Division 

Photolamp Division 

Semiconductor Division 

Special Products Division 

Syleor Division 


( TELEPHONE & ELECTRONICS 


730 Third Avenue, New York 17 
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“With all thy getting get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


WATCH PORT AUTHORITY BONDS 


In recent years a new category of giant businesses with- 
out common stockholders has been created to finance 
and operate great public works, independent of existing 
These 
authorities are financed by their own bonds, which are 
keyed to revenue-producing projects. They have accom- 


state, local and national government agencies. 


plished wonders in the swift construction of needed 
turnpikes, tunnels, airports, bridges and the like, at no 
direct cost to the general taxpayer. 

For authorities to go to the money marketplace they 
need the right, independent of state legislatures, to com- 
mit their revenues until their borrowings are repaid. The 
authority form has much to recommend it: an ability to 
move swiftly, such prerogatives of government as power 
to expropriate needed lands, exemption from most taxes, 
and a sizable measure of independence from legislative 
and executive scrutiny. So powered and so insulated 
from direct political pressures, authorities have been able 
to do much that was needed and to do it well. 

One of the oldest and by far the biggest is the Port of 
New York Authority, which this year entered the list of 
concerns with investments of over $1 billion. The bonds 
issued by this Prince of Authorities figure in various 
degrees of prominence in the portfolios of many investors, 
including insurance companies, banks and funds of one 
sort or another. 

The Port of New York Authority bonds have been gilt 
edged for the investor, but, like the old corporate giants 
of half a century ago, this new Mr. Big has taken to oper- 
ating with the kind of arrogance that tripped and tumbled 
the turn-of-the-century trusts. An increasingly 
aroused public may start pressing for legis- 
lative changes that will tarnish the gilt on 
Port bonds. It behooves their holders to keep 
a sharp eye on the situation. 

Right now its director, Austin J. Tobin, is 
appealing conviction for contempt of Congress 
because, despite what he felt was unfair 
provocation, he assumed the Congress was not 
entitled to an accounting from an enterprise 
whose birth it had approved. 


ForsBes, AUGUST 15, 1961 


Director Austin Tobin 


He still stubbornly presses for an airport develop- 
ment twice the size of Idlewild in highly urban North 
Jersey despite the almost unanimous objections of the 
New Jersey Legislature. This same gentleman at every 
turn resists helping to evolve a rapid transit solution 
that might keep alive the near-bankrupt railroads now 
serving metropolitan commuters. 

The authority concept was a brilliant one. It has had 
many important successes. But it is in a jeopardy from 
public opinion that its operators seem to ignore. Its bond- 
holders cannot afford to be equally insensitive 
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NEEDED: A HOME SHELTER PROGRAM 


President Kennedy is reorganizing the civil defense 
program and has requested funds for big city shelters. 
It is to be hoped that officials of the Office of Civil and 
Defense Mobilization will soon call for an all-out drive 
for home fallout shelters. 

Such a program, far too long delayed, should receive 
high priority. Its practical results before the Berlin crisis 
will be slight, but this should not hinder its implementa- 
tion. A full national effort in this direction will do far 
more to impress the Communists that this country and its 
people mean to stand firm on the basic Berlin issues than 
will the symbolic strengthening of isolated American, 
French and British forces in the German city itself. 

Should this immediate Berlin problem be solved short 
of war and without essential concessions by the West, 
the long-range problems of surviving at peace with the 
Red forces will still be with us. 

Several times it has been reported that both 
Soviet and Chinese strategists have coldly 
computed the likely cost of an atomic conflict 
They have concluded that a significantly large 
number of their peoples and resources would 
survive than would the more concentrated 
populations and resources of the United States 
and Western Europe. In the inhuman logic 
of the fanatic Marxist, this “favorable sur- 
vival ratio” would insure Communist world 
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domination within a few short years. While there is 
every reason to believe Khrushchev himself rejects 
this thinking, leadership in a dictatorship can change 
swiftly, with the possibilites of a “strong-man” fanatic 
emerging at the helm. Who doubts that Hitler in his 
final months would have hesitated for a moment to 
destroy the globe had he had the atomic power which to- 
day is in the possession of Russia and the United States? 

There is only one logical way to reduce the odds against 
such an insane act by the Reds. The Soviet premise is 
that an atomic war would destroy so large a proportion 
of the U.S. population that a comeback by the Free World 
would become impossible. We must cut the ground from 
under this premise. Today this can only be insured by 
an effective national shelter program. 

It need not be so grandiose as to be a crushing burden. 
Governor Rockefeller’s New York Committee on Fallout 
Protection has developed a basement shelter plan* (See 
illustration) costing around $220 for a family of six. If 
these shelters were available in homes throughout the 
land it is estimated that an additional 60 million to 80 
miliion people would survive a major 
atomic attack aimed at the continental 
United States. 

Only a few simple steps are required 
to launch this survival program. The cost 
of fallout shelters up to $100 per planned 
occupant should be deductible from state 


and federal income taxes over a five-year 


RATING SOME AIRLINES 


All human history attests 
That happiness for man—the hungry sinner!— 
Since Eve ate apples, much depends on dinner. 
—Lorp Byron. 

Some of the glamorous advertising of the international 
airlines is aimed at attracting the tourist, but cross-ocean 
flying is also done by businessmen. As one who in recent 
years has made trips to many countries, I here pass on 
a very unscientific “rating” of some international air- 
lines, as a partial guide to the traveler whose destination 
and schedule permits a choice. 

With identical planes and, I presume, roughly com- 
parable pilot competence, the airlines must lean heavily 
on service and cuisine to distinguish one airline from 
another. The seats and seat belts, the leg room or lack 
of it, the reading light may indeed be identical, but 
the service and the food run the full gamut from superb 
to unbelievably punk. 

Top of the heap for food—and by a wide margin—is 
Air France. They manage to make their trans-Atlantic 
dinner almost as good as the best in the 
best Paris restaurants. 

Next on the cuisine hit list is SAS 
with their incomparable smorgasbord. 
Swiss Air and KLM Royal Dutch follow 
along close behind. Friends tell me that 
Air-India’s food also is outstanding. As for 
Pan An, it has really, for me, been a case 





period. Where necessary, state or local 
property laws should be amended to ex- 


empt the amount spent for construction 


of pot luck. On one trip the meal was on 
a par with Air France, but on the next 
voyage I'd almost have rated it with Iberia 





from being added to property assessments 
for tax purposes. 


The lack of such a shelter could sub- 








Which brings up the bottom of this 
totem pole. The next time I have to go by 








air to or from Madrid, I won't if it means 





ject one to a tax penalty, as failure to vote 


now does in many European countries. Continued failure 


could subject one to civil, possibly criminal procedures, 


just as the failure to send his children to school subjects 
a citizen to similar penalties. 

The individual income tax deduction need not cost 
the Government too much in net revenue because the 
stimulus to the building industry and other related 
concerns would be such that substantially increased funds 
would flow into Washington tax coffers. 

The Russians are carrying out a shelter program with 
prime emphasis on disbursing and “sheltering” industrial 
capacity. The Chinese, with a more brutal fanaticism and 
less resources, count on coming out ahead in an atomic 
holocaust on the simple basis that there are several hun- 
dred million more of them 

It is inconceivable that we can face up to the prospects 
of atomic war without taking at least the most ele- 
mentary steps in a shelter program. The cost in dollars 
is not unmanageable. A prompt beginning will have a 
meaningful impact in the Berlin discussions and a lasting 
impact on further negotiations at other potentially ex- 
plosive points of friction with the Communists. 


*Available at: New York Civil Defense Commission, 162 Washing- 
ton Avenue, Albany 6, N. Y 


using Iberia. An airline, although small, 
could at least be clean. The impression I received flying 
via Iberia was that all hands couldn't care less about 
the passengers. 

Nestling with surly indifference alongside Iberia at the 
bottom of this random rating is BOAC. If there is any 
other way to get there, I'd leave this outfit as strictly 
alone as apparently the management does its employees. 
For a lifelong Anglophile it was painful to observe churl- 
ish crews on BOAC planes driving away customers. One 
hates to see such a decline in the personal and national 
pride in service standards which used to distinguish the 
British. After the last BOAC trip, I even wrote the 
airline a long personal note which was never acknowl- 
edged. 

As for service, Australia’s Qantas and Japan Air Lines 
excel by a wide margin those lines operating out of New 
York for Europe. I have never seen passengers more 
carefully cared for on long flights than on Qantas. Also, 
high ratings on service for SAS and Lufthansa. 

On a flight to Europe that only takes a few hours, food 
and service may seem of little importance. Yet it is 
surprising how much difference pleasant treatment makes 
both at the beginning of a trip and at the end of one. 
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Hawaii bids ‘Aloha’ and a warm welcome to a new star in the Islands... 
Texaco. Shown here receiving a traditional greeting are the first of the Islands’ 
new Texaco Dealers and their able assistants. Only Texaco, at the sign of the 
big red star with the green T, serves motorists in all 50 states of the U.S.A. 
Texaco, pioneer and one of the leading producers, refiners and marketers of 
petroleum, takes pride in serving Hawaii, and continuing its capital investments 
in the economies, the people and the progress of the Free World. 

TEXACO: SYMBOL OF WORLD-WIDE PROGRESS THROUGH PETROLEUM 
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Terminal and General Offices of the N&W at Roanoke, V: 


Going Forward With American Industry! To stimulate business, 


fight inflation and meet foreign competition, American industry is waging war on prices and 


costs. Dependable, economical transportation is a major weapon . . . used by industry to 
cut distribution costs, reduce inventories, speed the flow of goods and money. 

Time-and-money-saving transportation is an N&W tradition. Since World War II this 
railroad has spent more than $624,000,000. . . including $41,600,000 in 1960. . . to modern- 
ize and improve. 

As a result, N&W rate levels are generally lower today than in 1957, despite increased 
wages and other higher costs. This is practical economics in action. This is service that 
pays off for shippers . . . and for all Ameria! 


NORFOLK and WESTERN 
RAILWAY 
GENERAL OFFICES « ROANOKE, VA. 


NATION'S GOING-EST RAILROAD 
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THE MUTUAL FUNDS 





FORBES 


QUALITY, NOT QUANTITY 


FORBES’ new mutual fund ratings are designed 


to measure not 


merely the quantity of a 


fund’s performance but its quality as well. 


TWENTY years ago, U.S. mutual funds 
had combined assets of just over $1 
billion. By 1950 they had rather 
painfully pushed their assets to the 
$2.5-billion mark. Proportionately 
the decade’s growth was impressive, 
but the funds still loomed small in the 
total financial situation. It was after 
1950, however, that the funds really 
took off and in mid-1961 easily sailed 
past the $20-billion mark. From a 
small group of financial managers, the 
funds had become one of the major 
institutions of popular capitalism. 

In the process, the entire field has 
become almost unbelievably compli- 
cated. Originally the whole concept 
was rather simple: you could have 
either a stock fund or a balanced fund 
and that was about it.* Now there 
are almost 250 individual funds and 
the investor has a bewildering variety 
of choices. There are growth funds, 
science funds, income funds, foreign 
funds, plowback funds, no-load funds 
and every variety of industry funds. 
There are voluntary accumulation 
plans, contractual plans, withdrawal 
plans, combination insurance plans. 
Some 40,000 salesmen ring telephones 
and push doorbells to persuade citizens 
to buy their particular wares. 

Help! How, amidst this babel of 
salesmanship, can the average inves- 
tor find his way? Of course, he can 
read the sales literature and compare 
any fund’s five- and ten-year growth 
record with that of competing funds. 
But sales literature is hardly objec- 
tive and the ordinary performance 
charts have a serious flaw: they can 
only tell how much a fund has grown: 
they do not reveal how well. 


*The major exceptions were Keystone and 
Group Securities, each of which offered an 
entire stable of funds for the investor to 
cheose among 
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The authorized figures, then, are not 
enough on which to base an intelli- 
gent decision. For investment history 
rarely repeats itself in any precise 
way. It is not enough for the investor 
to know the quantity of the fund's 
performance during the greatest buil 
market in history. He needs to know 
the quality of its performance as well. 
This alone can throw light on the 
fund’s ability to deal with other, and 
possibly more difficult, circumstances 
than have prevailed in recent years. 

Convinced that a more useful rat- 
ing system could be devised, Forses’ 
mutual fund editors and statisticians 
went to work on the problem. They 
wanted a system that would measure 
each fund’s success in coping with a 
wide variety of market conditions. 
They wanted a system that was easy 
to understand and accurate. The re- 
sult of their search is the Fores’ 


AND FINANCE 


August 15, 1961 


rating of mutual fund performance, 
presented for the first time on the 
following pages. 

Funds vs. the Averages. Basically, 
the ratings score the funds on two 
points: 1) aggressiveness in taking 
advantage of rising markets, and 2) 
ability to protect their stockholders’ 
money in declining markets. The 
standard of measurement chosen was 
the wide-ranging, sensitive Standard 
& Poor 500 Stock Average. Where 
the fund has performed better than 
the S&P 500 it receives a plus rating; 
where it has performed worse a 
minus rating. The greater the dis- 
tance between the fund’s performance 
and that of the average the higher 
the plus or minus rating. 

Of course, what makes the Forses’ 
ratings really unique is that they are 
not based on the results of any one 
single period. They are based on five 
distinct phases of the stock market in 
the period since September 1953: 
three periods when the market was 
rising; two when it was declining. 

Arriving at these simple and direct 
ratings was a highly complex job. It 
involved the Forses staff in well 
over 100,000 individual computations 
Ratios were worked out between each 


DO THEY EARN THEIR KEEP? 


These 
among 


As a group the mutual funds have not succeeded in beating the market. But they 
have done a good job of keeping up with the averages. Only in the matter of 
income did the common stock funds lag. 
showings, however, mask some 

250 individual funds. Hence FORBES mutual fund ratings and 
figures, which are designed to measure the funds, one agains! the 
other, under a variety of actual market conditions. 


very big differences in performance 





In the Long gizst- In the Last 
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The table be 


CAPITAL GAINS 


Forbes Performance Rating 
in rising markets 





Keystone S-4 
' Keystone S-3 
Group Securities—Aviation, 
Electronics, Electrical 


Diversified Growth Stock 
Dreyfus Fund 
MIT Growth Stock 


Growth Industry Shares 
National Securities—Growth 
deVegh Mutual 


Managed Funds—Paper 
National Investors 
United Funds—Science 


“Bonds & preferred stock funds excluded. 





STABILITY 


Forbes Performance Rating 
in declining markets 





Franklin Custodian—Utilities 
Fund of America 
Nation-Wide Securities 


American Business Shares 
Johnston Mutual 
Composite Bond & Stock 


Boston Fund 

Composite Fund 

National Securities—Balanced 
New England Fund 


YOU CAN’T HAVE EVERYTHING 


Mutual fund performance can be rated on three basic points: capital gains, stability and income. 

a lists the 10 best-performing funds in each category.* Not surprisingly, no one 
fund scores tops in more than one category. Before investing in a mutual fund, therefore, the 
investor must decide which is more important to him: capital gains, stability or income. It is literally 
impossible for any mutual fund management to pursue these incompatible objectives simultaneously. 


INCOME 


Percentage Payout 
over last 12 months 





Kerr Income 
Income Fund of Boston 
Institutional Income 


Keystone K-| 
National Securities—Dividend 
Value Line Income 


Delaware Income 
Incorporated Income 
Nationa! Securities—Income 


Commonwealth Income 
Northeast Investors 





fund’s performance and that of the 
average, one for each of the five 
periods. Then the ratios for the three 
rising phases were added together 
and divided by three. This produced 
the Forses Performance Rating For 
Rising Markets. The same _ process 
was repeated for the declining market. 

A Wide Range of Figures. The result 
is a rating which should give an excel- 
lent indication of any given fund’s 
ability to perform well on the stock 
market firing line. Realizing, how- 
ever, that most readers would want 
more detailed information, the editors 
have packed a good deal of additional 
information into Forses Mutual Fund 


Survey for 1961. It includes: 

e Actual management results (tint- 
ed figures). One covers the nearly 
eight years since the bull market 
entered its dynamic phase. The other 
two cover the two most recent phases 
of the bull market. These figures as- 
sume that all capital gains distribu- 
tions have been reinvested but that 
regular dividend income has not been. 
Neither management results nor per- 
formance ratings have been adjusted 
to show the effect of the loading 
charges (see box below). 

® Dividend income. This figure, the 
one in the last column, shows what 
kind of a return from ordinary income 


the fund has distributed to its share- 
holders over the latest 12 months. 

e Loading charges. These are shown 
in the second column from the left. 
The reader can adjust any fund's 
performance to show the effect of sales 
commissions (i.e., loading charge) by 
performing a simple operation: multi- 








Forbes ratings and performance 
what is 
known in the trade as “manage- 


figures are based on 
ment performance.” That is. they 
are intended to measure how 
well the fund has managed the 
assets entrusted to it by stock- 
holders. 

Management performance. how- 
ever, is not quite the same thing 
as actual perform- 
ance. This is because of the load- 
ing charge commis- 
sion) that most funds levy. Where 
the loading charge is. say 8%, 
this means that the typical inves- 
tor’s actual experience with the 
fund is going to be about 8% 


investment 


(i.e., sales 





HOW ABOUT THE NO-LOADS? 


below the management perform- 
ance. 

But 
funds? 


about the no-load 


Since 


what 
charge no 
loading fees, it follows that their 
management and 
investment performance are go- 
ing to be exactly the same. A 
very simple calculation will per- 
mit the investor to use the ForBes 
ratings to compare actual in- 
vestment performance 
a load fund and a no-load fund: 
simply add 8 points to the score 
for the no-load fund. Thus a no- 
load fund with a of +5 
would equal a load-charging fund 
with a score of +13. 


they 


performance 


between 


score 








ply the management figure by the 
amount of the loading charge; move 
the decimal point two places to the 
left; then subtract the resulting figure 
from the original management result. 
(Example: a fund has a management 
score of $250 and a loading charge of 
8%. Multiplying 8 by 250 gives $2000. 
Moving the decimal point two places 
to the left gives $20. Subtracting $20 
from $250 leaves $230. This would be 
the investor’s actual investment expe- 
rience with the fund.) 

Why the Gaps? Quite a large num- 
ber of funds, the reader will notice, 
lack a Forses Performance Rating 
Such ratings can only be useful if they 
are based on a relatively long period 
of time and a wide variety of market 
conditions. No fund, therefore, is 
rated that started in business later 
than the early months of 1954. 

Where performance ratings were 
not given, management performance 
figures were, wherever possible. 

Which Fund? Used with discretion- 
and with due regard for the inves- 
tor’s individual investment objectives 
—Forses 1961 Mutual Fund Survey 
should help any reader make an in- 
telligent choice as to whether mutual 
funds are right for him—and if they 
are, which mutual fund. 
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MUTUAL 


Standard & Poor's 500 Stock Average 


Forbes average for 10 top stock funds 


COMMON STOCK FUNDS 


Aberdeen Fund 
Advisers Fund 
Affiliated Fund 


Leon B. Allen Fund 
American Enterprise (started 9/58) 
American Growth Fund (started 8/58) 


American Investors Fund (started 1/58) 
American Mutual Fund 
Apache Fund (started 9/56) 


Associated Fund Trust 
Atomics, Physics & Science Fund (started 
12/53—formerly Atomic Development) 


Automation Shares (started 7/57) 
Axe-Houghton Stock Fund 
Axe Science & Electronics (started 2/55) 


Blue Ridge Mutual Fund 
Bondstock Corp. 
Broad Street Investing Corp. 


Bullock Fund 
California Fund (started 1/54) 
Cambridge Growth Fund (started 1/61) 


Capital Life Insurance Shares & Growth Stock 
Fund (started 1/60) 
Century Shares Trust 


The Chase Fund of Boston (started 7/58) 
Chemical Fund 
The Colonial Fund (closed-end until 6/54) 


Colonial Growth & Energy Shares 
Commonwealth Income Fund (started 11/57) 
Commonwealth Stock Fund 


Composite Fund 

Concord Fund 

Consumers Investment Fund (started 5/58) 
Corporate Leaders Trust—Series "B" 


Crown Western Investments 
Dallas Fund (started 2/54) 
Diversified Fund 


Delaware Fund 


Delaware Income Fund (started 3/57) 
de Vegh Investing Co. 
de Vegh Mutual Fund 


FUND REPORT. 


MANAGEMENT RESULTS 





Since the In the 
no bull latest 
rising |declining| Miiracs market 
markets | markets | BCC EUE Mair 
1953 














— 


$89.36 
$91.07 


287.67 


—— 


200.32 
210.07 A 


205.99 


250.23 
270.08 
248.63 


272.12 
199.16A 


295.37 
343.37 
255.97 
219.14 
280.78 


212.55 
240.15 


245.65 
268.67 A 


273.44 
252.87 


255.21 
388.76 


Only funds in existence for seven years or more have been given a Forbes Performance Rating. 


Explanation of Management Result figures: “Since the bull market began" covers the period from Sept. 30, 1953 to June 30, 1961: 


- $100 ended as... 


roe 


Latest | 
Dividend 
Return 


/o 


a 





In the latest 


market decline” extends from Jan. 1, 1960 to Sept. 30, 1960; "In the latest rising market’ runs from Sept. 30, 1960 to June 30, 1961. The ratings 
assume that all capital gains distributions have been plowed back into more stock but that regular dividends have not. All are based on investments 
at net asset value and do not allow for the bite that sales charges would take. 


A\Fund was not operating for full period. 
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$iOO ended as... 




















Standard & Poor's 500 Stock Average $89.36 $120.78 
Forbes average for 10 top stock funds $91.07 $121.39 


COMMON STOCK FUNDS 


Diversified Growth Stock Fund 
Dividend Shares 
Drexel Equity Fund (started 2/61) 


Dreyfus Fund 
Eaton & Howard Stock Fund 
Electronics Investment Corp. (started 5/55) 


Energy Fund (started 10/55) 
Equity Fund 
Fairfield Securities (started 10/60) 


Federated Growth Fund (started 11/55) 
Fidelity Capital Fund (started 12/57} 


Fidelity Fund 272.52 


Fidelity Trend Fund (started 12/57) _—_— 
Financial Industrial Fund 261.43 
Florida Growth Fund (started 2/57) 


Florida Mutual Fund (started 1/54) - - 155.66 A 
Foundation Stock Fund (started 10/57) —_ 
Founders Mutual Fund | 1 319.71 


Franklin Custodian Funds 
Common Stock Series ' + + 325.61 
Utilities Series ; 340.65 
Fund of America 
(formerly Southern Industries) - 4 301.72 


Fundamental Investors - - 281.34 
General Capital Corp. 264.17 
General Securities _.. - - 270.50 


Group Securities 
Capital Growth Fund 
Common Stock Fund 
Aviation-Electronics Elec. Equip. 
Petroleum Shares we 


211.26 
229.56 
335.19 
204.06 


379.65 
+ 271.24 
+ 236.57 


+2 234.00 


_ 
oOo oun oe 


Growth Industry Shares 
Guardian Mutual Fund 
Homilton Funds—Series H-C7 


+ 
— 


Imperial Capital Fund 
Imperial Fund (started 1/59) 
Incorporated Income Fund (started 10/54) 


| 
if ne 


Incorporated Investors — 6 

Institutional Shores 
Growth Fund + 1 5 269.30 
Income Fund 14 2 174.03 


264.14 


Only funds in existence for seven years or more have been given a Forbes Performance Rating. bd 
Explanation of Management Result figures: "Since the bull market began” covers the period from Sept. 30, 1953 to June 30, 1961; In the latest 
market decline” extends from Jan. 1, 1960 to Sept. 30, 1960; "In the latest rising market’ runs from Sept. 30, 1960 to June 30, 1961. The ratings 
assume that all capital gains distributions have been plowed back into more stock but that regular dividends have not. All are based on investments 
ot net asset value and do not allow for the bite that sales charges would take. 

A\Fund was not operating for full period. 
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Standard & Poor's 500 Stock Average 
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$276.83 




















$iOo 





$89.36 


ended as...- 


$120.78 








3.4% 


Forbes average for 10 top stock funds -1 1 $274.47 $91.07 $121.39 2.6% 
COMMON STOCK FUNDS 
$0.5 8.5%, Insurance & Bank Stock (started 1/60) a a $89.25 $149.86 0.8%, 
2.8 8.8 Insurance Investors Fund (started ot — ae os 94.89 137.27 1.4 
224.0 8.5 Investment Company of America + 3 + 3 $325.53 94.80 119.75 2.6 
71.2 8.5 Investment Trust of Boston + 1 1 275.52 90.75 119.92 2.9 
3.4 8.5 Investors Research Fund wane —_ a —— 92.16 118.48 0.9 
860.2 7.5 Investors Stock Fund : 1 2 273.99 88.67 123.10 2.5 
218.1 7.5 Investors Variable Payment 
Fund (started 5/57) — —_— 90.52 127.11 1.7 
22.5 1.96 Istel Fund (started 1/54) 7 + 7 241.944 =: 102.30 118.13 2.5 
23.5 none The Johnston Mutual Fund 10 +12 247.42 109.09 113.12 2.1 
2.9 8.5 Kerr Income Fund (started 11/56) — — 88.97 103.40 6.9 
Keystone Custodian Funds 
73.1 8.3 K-1 23 5 123.98 94.33 108.41 5.5 
86.2 8.3 K-2 5 1 336.16 97.08 128.50 1.3 
! 28.0 8.3 S-1 1 + 1 286.12 92.59 124.88 2.1 
104.3 8.3 $-2 5 + 2 247.51 93.29 123.0! 3.5 
/ 73.9 8.3 S-3 +18 8 384.80 84.30 128.77 2.1 
141.4 8.3 S-4 +24 1 468.82 88.10 134.04 1.7 
13.3 8.7 Knickerbocker Fund 15 1 153.87 64.05 121.76 3.5 
2.1 8.7 Knickerbocker Growth Fund 1 2 277.73 96.50 131.90 0.2 
H 125.0 . Lazard Fund (started 7/58) — — 88.67 121.49 1.8 
ae 1.7 8.5 Liberty Fund (started 7/56) — — — 94.04 131.47 2.6 
| | 19.0 8.5 Life Insurance Investors (started 7/57) ae oe ae 93.01 159.11 0.7 
1.4 8.25 Life Insurance Stock Fund (started 1/55) a a a 90.42 143.42 none 
{ | Managed Funds 
7 | 22.8 8.5 General Industries Shares 3 3 239.71 87.41 118.4! 2.6 
4.0 8.5 Special Investments (started 10/54) — —_— 86.96 131.09 0.6 
7.1 8.5 Electric & Electronics Shares 2 + 2 254.84 96.84 113.65 1.5 
5.5 8.5 Metal 1 15 205.45 76.61 120.29 3.1 
10.2 8.5 Paper + 9 5 282.15 81.46 112.26 3.0 
j 
i 44 85 Petroleum 13 7 167.87 84.91 118.85 42 
| 1.8 8.5 Transport (started 1/54) 10 7 150.04 84.41 126.13 2.9 
? 514.9 8.5 Massachusetts Investors Growth Stock Fund WW 1 416.08 96.80 128.21 1.6 
1,698.7 8.5 Massachusetts Investors Trust 1 1 274.19 89.15 120.22 3.1 
B. C. Morton Fund 
1.2 8.75 Growth Stock Series (started 2/56) —- a ae 104.08 126.17 0.2 
0.3 8.75 Insurance Stock Series (started 2/56) -— — — 95.09 145.42 1.3 
Mutual Investing Foundation 
BB 29.3 7.5 MIF Fund (formerly Mut. Income Found.) 4 1 241.19 87.14 116.51 3.9 
2.0 7.5 MIF Growth Fund (started 2/61) ... —_— — — — 





| Only funds in existence for seven years or more have been given a Forbes Performance Rating. 








Explanation of Management Result figures: “Since the bull market began’ covers the period from Sept. 30, 1953 to June 30, 1961; In the latest 
market decline" extends from Jan. 1, 1960 to Sept. 30, 1960; "In the latest rising market’ runs from Sept. 30, 1960 to June 30, 1961. The ratings 
assume thot all capital gains distributions have been plowed back into more stock but that regular dividends have not. All are based on investments 
at net asset value and do not allow for the bite that sales charges would take. 











\ Fund was not operating for full period. *Fund no longer sells new shares; existing shares traded over-the-counter 
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ended as... 


Standard & Poor's 500 Stock Average $89.36 $120.78 


Forbes average for 10 top stock funds - $91.07 $121.39 
COMMON STOCK FUNDS 


Mutual Investment Co. of America —2 $82.97 
Mutual Investment Fund ; 15 + 75.52 90.78 
Mutual Securities Fund of Boston Reorganizing. 


Mutual Trust 10 . 86.5! 
National Securities 
Growth Stock Series +10 90.47 
Stock Series 85.86 


National Investors Corp. t 99.55 
Nelson Fund (started 11/55) 104.54 
Northeast Investors Trust . 97.20 


Nucleonics, Chemistry & 
Electronics Shares (started 8/56) 
The One William Street Fund (started 5/58) 


Oppenheimer Fund (started 5/59) 
Over-the-Counter 
Securities Fund (started 6/56) 


Paramount Mutual Fund (started 10/58) 
Penn Square Mutual Fund (started 11/57) 
Peoples Securities Corp. (started 12/55) 


Philadelphia Fund 
Pine Street Fund 
Pioneer Fund 


Rowe Price New Horizons Fund (started 6/60) 
T. Rowe Price Growth Stock Fund 
Putnam Growth Fund (started 11/57) 


The Regency Fund (started 8/57) 
Research Investing Corp. (started 6/59) 
Revere Fund (started 9/59) 


Samson Fund (started 6/57) 
Scudder, Stevens & Clark Common Stock Fund 1 
Selected American Shares 2 


Shares in American Industry (started 7/59) — — 
Edson B. Smith Not offering shares. 
Southwestern Investors (started 2/54) 10 : 

5 
6 


Sovereign Investors 1 
State Street Investment Corp. + 2 
Steadman Investment Fund (started 8/57) — — 


Stein Roe & Farnham 
Stock Fund (started 7/58) 
Sunrise Fund (started 4/57) 
Supervised Shares + 235.87 


Only funds in existence for seven years or more have been given a Forbes Performance Rating. 

Explanation of Management Result figures: "Since the bull market began" covers the period from Sept. 30, 1953 to June 30, 1961; “In the latest 
market decline” extends from Jan. 1, 1960 to Sept. 30, 1960; “In the latest rising market’ runs from Sept. 30, 1960 to June 30, 1961. The ratings 
assume that all capital gains distributions have been plowed back into more stock but that regular dividends have not. All are based on investments 
ot net asset value and do not allow for the bite that sales charges would take. 


‘Fund was not operating for full period. *Fund no longer sells new shares; existing shares traded over-the-counter. 
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ended as... J 


Standard & Poor's 500 Stock Average $89.36 $120.78 
Forbes average for 10 top stock funds $91.07 $121.39 


COMMON STOCK FUNDS 


Television-Electronics Fund +8 + 1 
Texas Fund ... ; — 3 +4 
Townsend Growth Fund Reorganizing. 


Twentieth Century Investors 
Growth Investors (started 10/58) 133.87 
Income Investors (started 10/58) 125.00 


United Funds 
Accumulative Fund + 122.73 
Continental Fund - 118.26 


Income Fund + J ‘ 124.61 
Science Fund 117.88 


The Value Line Fund - 9 ‘ 120.00 
The Value Line Income Fund 112.68 
The Value Line Special 

Situations Fund (started 5/56) 135.03 


Vanderbilt Mutual Fund (started 5/57) 121.41 
Venture Securities Fund (started 6/56) 142.7! 
Wall St. Investing Corp. - t J ; 119.74 


Washington Mutual Investors Fund ‘ 121.91 
Wellington Equity Fund (started 10/58) 128.86 
Western Industrial Shares (started 12/58) 121.25 


Winfield Growth Industries Fund - 4 129.87 
Wisconsin Fund 4 123.02 
Worth Fund (started 4/58) 128.68 


8.5 
75 
8.5 
8.5 
8.0 
8.5 
8.5 
7.5 
8.3 


Forbes average of 10 top balanced funds + $114.49 


BALANCED FUNDS 


27.5 American Business Shares 19 
49.7 8.0 Axe-Houghton Fund A 14 
173.3 8.0 Axe-Houghton Fund B 10 


279.7 8.5 Boston Fund 11 
29.2 7.65 Commonwealth Fund Indentures of Trust, A & B —13 
162.1 8.5 Commonwealth Investment Co. —13 


8.5 8.0 Composite Bond & Stock Fund —I7 


100.48 
94.72 
94.28 


99.92 
97.02 
95.46 


now “oo°c 


1.6 ° Counselors Investment Fund 
102.8 8.75 Diversified Investment Fund 


8.4 none Dodge & Cox Fund 


16 
12 


12 


90.44 
_ 95.22 


94.09 


213.2 7.0 Eaton & Howard Balanced Fund 14 


95.21 
9.6 7.5 Fiduciary Mutual Investing Co. —12 


100.23 


eur aun une NUN 
NwWwn 2SN Www NPW 


~an Cac 


Only funds in existence for seven years or more have been given a Forbes Performance Rating. 

Explanation of Management Result figures: "Since the bull market began" covers the period from Sept. 30, 1953 to June 30, 1961; “In the latest 
market decline" extends from Jan. 1, 1960 to Sept. 30, 1960; “In the latest rising market’ runs from Sept. 30, 1960 to June 30, 1961. The ratings 
assume that all capital gains distributions have been plowed back into more stock but that regular dividends have not. All are based on investments 
ot net asset value and do not allow for the bite that sales charges would take. 

*Fund waiting SEC clearance to remove sales charge. 
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Standard & Poor's 500 Stock Average $276.83 $89.36 $120.78 

Forbes average for 10 top balanced funds $197.43 $95.20 $114.49 
BALANCED FUNDS 

Financial Industrial Income (started 7/60) 


Foundation Balanced Fund (started 10/59) 
Franklin Custodian—Income Series 


+ 


General Investors Trust ; 
Group Securities—Fully Administered Fund 


Haydock Fund 


Income Foundation Fund 


+ 


+ ae 
ae 06s Of 


The Income Fund of Boston (started 2/55) 
Institutional Foundation Fund 
Investors Mutual 


hee 


uw ff 


Lexington Income Trust 
Loomis-Sayles Mutual Fund 


ae} 


Horace Mann Fund (started 12/57) 
Massachusetts Life Fund 


T 
o 


B. C. Morton—Income Series (started 1/57) 
Mutual Shares Corp. 
The Nassau Fund (started 10/57) 


t 
~ 


National Securities 
Balanced Series 


Dividend Series 


Income Series 


Nation-Wide Securities 
New England Fund 
Provident Fund for Income (started 8/60) 


Prudential Fund of Boston 
Puritan Fund 


George Putnam Fund of Boston 
Quarterly Distribution Shares 


Rittenhouse Fund 
Samson Convertible Securities 
& Capital Fund (started 7/59) 
84.2 Scudder, Stevens & Clark Fund 


3.4 ; Securities Fund 
1.8 A Security Diversified Shores (started 6/60) 


55.5 : Shareholders’ Trust of Boston 13 + 199.25 
62.7 Stein Roe & Farnham Balanced Fund 9 + 237.36 


4.5 . Sterling Investment Fund 17 - 152.58 
1,288.3 , Wellington Fund 13 t 199.49 
12.6 . Whitehall Fund 14 - 196.66 


Only funds in existence for seven years or more have been given a Forbes Performance Rating. 

Explanation of Management Result figures: ‘Since the bull market began" covers the period from Sept. 30, 1953 to June 30, 1961; “'In the latest 
market decline" extends from Jan. 1, 1960 to Sept. 30, 1960; "In the latest rising market’ runs from Sept. 30, 1960 to June 30, 1961. The ratings 
assume that all capital gains distributions have been plowed back into more stock but that regular dividends have not. All are based on investments 
at net asset value and do not allow for the bite that sales charges would take. 
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BONDS AND PREFERRED STOCK FUNDS 


Franklin Custodian Funds 
Bond Series 
Preferred Stock Series 
Group Securities—General Bond Fund 


Investors Selective Fund 
Keystone Custodian Funds 
B-| 
B-2 
B-3 
B-4 


National Securities 
Bond Series 
Preferred Stock Series 


FUNDS FOR INVESTING ABROAD 


Axe-Templeton of Canada (started 10/54) 
Canada General Fund (started 8/54) 
Canadian Fund 

Canadian Internat. Growth (started 7/56) 


Commonwealth Internat. (started 5/61) 
International Investors (started 8/55) 
International Resources Fund 


Investors Group Canadian Fund (started 5/55) 
Keystone International Fund (started 10/54) 
Loomis-Sayles Fund of Canada (started 8/59) 


New York Capital Fund (started 8/54) 
Scudder Fund of Canada (started 6/54) 
UBS Fund of Canada (started 1/61) 
United Funds Canada (started 8/54) 


8.5 
8.5 
7.5 
8.5 
8.5 
8.7 
8.5 
7.5 
7.5 


2 
° 
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—27 
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—35 
—32 
—32 
—28 
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FIGURES FOR COMPARISON 


American Telephone & Telegraph 
Bethlehem Steel 
Columbia Gas System 


Consolidated Edison 
duPont 
General Electric 


General Motors 
Socony Mobil 
Standard Oil (N.J.) 
U.S. Steel 


Since the 
bull 
market 
began in 
1953 


UT TTT S10 UE 


$226.94 
363.44 
198.10 
191.56 
216.65 
260.25 


237.90 
140.15 
191.30 
462.14 


Only funds in existence for seven years or more have been given a Forbes Performance Rating. 
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$89.36 © $120.78 


115.78 
119.50 
117.9% 
115.62 


107.84 
116.91 


121.49 
119.60 
118.13 


117.35 
118.31 


121.14 


$113.32 $129.32 
75.00 103.36 
100.62 127.61 
105.97 123.34 
70.03 116.16 
74.02 86.54 
77.98 104.12 
91.27 119.80 


82.12 107.98 
109.85 
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Explanation of Management Result figures: “Since the bull market began" covers the period from Sept. 30, 1953 to June 30, 1961; ‘In the latest 
market decline” extends from Jan. 1, 1960 to Sept. 30, 1960; “In the latest rising market’ runs from Sept. 30, 1960 to June 30, 1961. The ratings 
assume that all capital gains distributions have been plowed back into more stock but that regular dividends have not. All are based on investments 
ot net asset value and do not allow for the bite that sales charges would toke. 


*All dividends automatically plowed back into fund. 


Forses, aucust 15, 1961 





FOOD CHAINS 


WESTWARD HO 


Food Fair’s President Stein 

finally has his chance to 

move West at a price he is 
willing to pay. 





For 15 years, Food Fair Stores’* Pres- 
ident Louis Stein has wanted to break 
into the lucrative West Coast retail 
food market, but for 15 years he has 
balked at the cost. Says he: “The 
price just never was right.” Last 
month, though, the price finally looked 
right, and Stein was well on his way 
to getting the beachhead he wanted 
‘in the West. 

‘We're in Charge.’ For around $10 
million, Food Fair was all but cer- 
tain of getting control of 45 super- 
markets doing $100 million yearly in 
sales in southern California. The 
California chain—Fox Markets, Inc.— 
started almost from scratch five years 
ago, overbuilt, ran out of money and 
went bankrupt last spring. Stein, 
smelling a good deal, moved in fast 
and last month outbid four rivals for 
the right to reorganize the chain. 

Stein’s plan, which has been ap- 
proved by Fox’s creditors’ committee, 
will give creditors some cash (up to 
$5 million), but mostly stock in the 
reorganized company. Food Fair will 
hold more than half of the new stock 
and will call the tune. “I am not put- 
ting up that kind of money,” says 
Stein, “without being in charge.” As 
part of the reorganization plan, Stein 
has agreed to issue another $5 mil- 
lion in convertible debentures. Pro- 
ceeds will be spent on expansion. 

Stein had made a shrewd deal and 
he knew it. Hardly was the ink dry 
on the preliminary agreement be- 
fore Food Fair men were prowling 
southern California for likely new 
store sites. Stein wants at least 15 
more stores in operation there within 
a year. “This is a good deal for those 
creditors,” says Stein, “but let’s face 
it—I did not do this just to be nice.” 

The Wherewithal. While Stein in- 
sists that Food Fair’s $10 million obli- 
gation to Fox’s creditors is a “lot of 
money,” Food Fair will have no 
trouble scraping it up. His 437-store 
food chain generated record sales (up 
9°, to $840 million) and a new high in 
earnings ($2.15 a share) in the year 
ended April 30. Moreover, Stein’s 
cash position at the end of his fiscal 
year was a record $28.6 million. 

Stein’s main problem with the Fox 


*Food Fair Stores, Inc. Traded NYSE. 
Recent price: 447,. Price range (1961): high, 
48; low, 3114. Dividend (fiscal 1961): $1. Indi- 
cated fiscal 1962 payout: $1.12!5. Earnings per 
share (fiscal 1961): $2.15. Total assets: $160 
million. Ticker symbol: FFS 


24 


chain, of course, is to turn it into a 
profitable operation. “We think we 
can do it,” says he, “or we would not 
be out there.” He is prepared to back 
up his move with plenty of cash. “If 
we do fail,” says he, “it will not be 
for lack of money.” 


RAIL EQUIPMENT 


THE MONEY 
STRATEGIST 


Under a retired’ general, 
brash little North American 
Car Corp. is currently run- 
ning rings around its bigger 
rail leasing competitors. 





To saTrLe successfully against his 
larger competitors, retired Major 
General Edmund Chauncey Rocke- 
feller Lasher, president of Chicago’s 
hustling little ($73.3-million total 
assets) North American Car Corp.,* 
must deploy his dollars as carefully 
as any commander would his troops. 
“Money,” explains the big, genial 
West Pointer, “works harder for us 
than people do.” 

The General has kept North Ameri- 
can’s money mobile. He uses it only 
to purchase cars for leasing, never 
lets it get pinned down in the pro- 
duction of cars as have his major 
opponents. Unlike General American 
Transportation, Union Tank Car and 
ACF Industries—all of whom have 
manufacturing as well as leasing op- 


*North American Car Corp. Traded NYSE 
Recent price: 64 Price range (1961): 
high, 67; low, 4514. Dividend (1960): $1.40 
Indicated 1961 payout: $1.40. Earnings per 
share (1960) : $2.61. Total assets: $73.3 million 
Ticker symbol: NOA 


NORTH AMERICAN’S LASHER: 
his money is mobile 


erations—North American is strictly 
in the leasing business. 

This strategy gives Lasher maneu- 
vering room in leasing. While his 
adversaries are tied to their own 
product line, North American offers 
any brand a potential buyer prefers. 
The strategy also spares production 
headaches, avoids hard-to-control 
labor costs. Result: fat operating 
profit margins. Last year North 
American’s operating income was an 
impressive 61.3% of gross revenues, 
vs. 27.1% for Union Tank and 21.8% 
for GAT. North American netted 
more than 15 cents on each dollar of 
revenues, wrote off another 22c in 
depreciation. 

Driving Leadership. Such profit mar- 
gins, alluring on the surface, are 
nonetheless indispensable if Lasher is 
to capture a decent return on the 
huge amount of money invested in 
the business. (North American must 
invest roughly $3 to produce $1 of 
revenue.) Thus, though sales and 
earnings have boomed in the past 
three years—each up 30%—North 
American has moved so rapidly under 
Lasher’s driving leadership that there 
is a continual shortage of cash. 
“Money,” explains Lasher, “is at the 
moment our biggest problem.” 

With just over $30 million in equity 
capital, the current ratio at 1.5- 
to-1, and long-term debt up to $36 
million at the 1960 year-end, Lasher 
had little choice but to sell more 
equity to finance his 1961 expansion 
plans. In March, North American 
realized $8 million from the sale 
of 150,000 new shares. Despite this 
12% increase in outstanding shares, 
Lasher is optimistic about avoiding 
any earnings dilution. “Our share 
earnings,” says he, “will at least equal. 
if not exceed, last year’s $2.61 on an- 
other record revenue year.” 

On Target. With North American's 
six-month earnings report in, Gen- 
eral Lasher’s prediction seemed right 
on target. Operating revenue and 
net income hit record highs of $11.6 
million and $1.8 million respectively, 
up 13% and 6% from 1960. This dur- 
ing a period when carloadings gen- 
erally were off. But North American 
was protected because its cars are 
leased on a long-term basis (five to 
15 years) and much of its equipment 
is shrewdly oriented toward consum- 
able products such as food, least 
affected by a decline. 

Fortified with new equipment 
(Lasher will have 273 more rack cars 
available in the third quarter than 
the first) and the traditional stiffen- 
ing of carloading that comes in the 
second half, the General was sure 
that once again he had outgunned the 
competition. 
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MISSILES 


MOON HIGH 


Aerojet-General’s motors may 

be first on the moon, and its 

earnings are certainly far 
from earth-bound. 


AEROJET-GENERAL Corp.* has always 
been jet compelled. It was founded 
during World War II by a group of 
California Institute of Technology 
scientists who had been dabbling in 
rockets and rocket propellants since 
the mid-1930s. Convinced that the 
only way to get war planes off short 
runways and carrier decks was by jet 
assistance, the professors started their 
own manufacturing company in 1942 
with a hard-earned $7,500. Led by 
Dr. Theodore von Karman, Hun- 
garian-born aeronautical engineer, 
the scientists set up their first factory 
in a small -Pasadena store that had 
sold papaya and other exotic fruit 
drinks. They were soon turning out 
the first jet-powered take-off units, 
known to all pilots as JATO. 

On To The Moon! Today, Aerojet is 
the largest producer ($450 million in 
sales) of rocket motors, components 
and propellants in the country. Min- 
utemen, Titans, Scouts, Hawks and 
the Polaris are but some of the mis- 
siles boasting Aerojet innards. 

This summer Aerojet, along with 
Westinghouse Electric, won a con- 
tract to build an atomic rocket engine 
(code name: Nerva) to zoom the first 
nuclear rocket to the moon. The con- 
tract was for only $6.3 million but it 
was a highly coveted prize. Explained 
President Dan A. Kimball jubilantly: 
“This is the most important rocket 
contract ever placed. It could be the 

*Aerojet-General Corp. Traded American 
Stock Exchange. Recent price: 8114. rice 
range (1961): high, 897%; low, 5042. Dividend 
(fiscal 1960): 2% stock. Indicated fiscal 1961 
payout: none. Earnings per share (fiscal 


1960): $2:20. Total assets: $142.4 million 
Ticker symbol: AJT 


CORPORATE 


Millions of Dollars 


most significant engine in history. 
Some people estimate the Govern- 
ment will spend a billion on it.” The 
contract was for just six months, the 
first phase development, but Aerojet 
has every hope of being chosen for 
the long-term development work. 

Aerojet-General is not the first 
company to make big business out of 
defense contracting. But it has shown 
a rather unusual flair for making 
money out of it. Last month the com- 
pany again demonstrated that it had 
the management know-how to match 
its scientific skills. In the first six 
months of the current fiscal year end- 
ing Nov. 30, a generally bad time 
for Pentagon suppliers, Aerojet had 
record earnings of $6 million, a 
35% gain over last year. Its net profit 
margins rose from 2.2 cents on the 
sales dollar in the last similar period 
to 2.5c. In comparison, Raytheon, an- 
other company heavy with govern- 
ment contracts, could show a net 
profit margin of only a penny in 1961, 
down from 1c in 1960. 

A Shrewd Blend. In a difficult busi- 
ness, Aerojet owes its success to a 
shrewdly blended management team. 
Inexperienced and eager, the founders 
ran into financial troubles in the early 
JATO days. Seeking aid, they talked 
with Dan Kimball, who had been 
sent to the West Coast by General 
Tire & Rubber to look into buying a 
radio station. Result: no radio sta- 
tion for General Tire, but for just 
$75,000, General Tire bought 50% of 
Aerojet’s stock. General Tire sent 
in Arthur H. Rude, chairman of the 
board today, and Dan Kimball to 
manage Aerojet corporate affairs. 

Rude and Kimball quickly saw that 
one of the great dangers in defense 
contracts was in what the trade calls 
“overruns.” This is simply another 
way of saying that costs have a way 
of exceeding estimates. When the 
actual production costs of a “cost plus 
fee” contract exceed company esti- 
mates, the Government then whittles 


SKY ROCKET 


Earnings per Share 


AEROJET-GENERAL’S KIMBALL: 


he has a flair 


away the profit on the job. 

Thus Kimball and Rude made cost 
control a kind of religious faith at 
Aerojet. Finding a way to make things 
more cheaply was almost as impor- 
tant to them as getting new contracts 
Example: Aerojet engineers recently 
saved $53,000 by substituting a cast 
aluminum propellant grain core for a 
machined one. 

So well has this gospel taken hold 
that over the past six months Aerojet 
has had practically no overruns and 
thus made close to the maximum 
profit possible on many of its moto: 
and propellant contracts. Moreover, 
it has managed to put more than $50 
million worth of the 
“fixed price” contracts which earn a 
profit margin well in excess of 2.5% 

No Complaints, Yet. For all its high- 
flying growth, Aerojet’s profits have 
only once trickled down to the divi- 
dend check—and that was 13 years 
ago. With the business bursting at 
the seams, the need for working capi- 
tal and capital investment 


business on 


eats up 





Market Highs 
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| Aerojet-General has been one 


of the great postwar success 
stories af U.S. industry. Since 
1954, its sales, earnings and 
the market price of its shares all 


have skyrocketed. 
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{BLE ROCKET ASSEMBLY AT AZUSA, CALIF.: 
those overruns stay away from their door 


company earnings year after year 

But nobody is complaining, least 
of all General Tire, which now owns 
85° of Aerojet common. “Aerojet is 
one of the best investments we ever 
made,” boasts M.G. (“Gerry”) O'Neil, 
president of General Tire. “As far 
aS we are concerned, it’s price, not 
yield, that is important.” President 
O’Neil could well be patient. The 
market value of General Tire’s origi- 
nal investment has increased from 
$75,000 to $183 million. As for von 
Karman and his fellow pioneers, they 
can be pleased, too. Their modest 
project has become a major weapon 
in the U.S.’ space arsenal. 


STEEL 


GENEROUS BESSIE 


4 high dividend payout may 
be somewhat old-fashioned, 
but then Bethlehem Steel has 
never been one to break 
easily with tradition. 


WHEREVER they went in recent weeks, 
directors of Bethlehem Steel Corp.* 
were hounded by eager questioners. 
Chairman Arthur B. Homer hadn't 
even been able to duck the question 
on vacation. Arriving in Nova Scotia 
last month at the end of the classic, 
gruelling Marblehead-Halifax sailboat 
race (skippering the yawl Salmagal 
III, Homer placed second in Class B), 
Homer was virtually nailed at the 


*Bethlehem Steel 
Recent price: 44. Price range (1961) 
493,; low, 39!,. Dividend (1960) 
cated 1961 payout: $2.40. Earnings per share 
(1960) : $2.52. Total assets: $2.3 billion. Ticker 
symbol: BS 


Corp. Traded NYSE 
high, 
$2.40. Indi- 
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pier by a stockholder. The question: 
Was the nation’s second-largest steel 
producer going to cut its dividend at 
the July directors’ meeting? 

Thin Cover. There was good reason 
for such widespread concern. Among 
major steel producers, nobody’s divi- 
dend seemed more vulnerable to a 
cut than Bethlehem’s. In the last two 
quarters of 1960 and in the first quar- 
ter of 1961, Bethlehem paid its regu- 
lar 60c quarterly dividend on earnings 
per share of just 24c, 56c and 14c. 
When Massachusetts Investors Trust, 
the nation’s second largest mutual 
fund, unloaded a massive bloc (727,200 
shares) of Bessie common in early 
July, the rate looked even shakier. 

However, late last month, it took 
Bethlehem’s 21 directors just one half 
hour of meeting time to lay all such 
questions at rest. On earnings of just 
53c a share, Bethlehem’s board once 
again voted a 60c dividend. 

Thin Laughter. The brevity of the 
meeting and the decision to maintain 
the dividend were the subject of some 
joshing at the press conference that 
followed. In the beige carpeted board 
room on the 15th floor of 25 Broadway 
in New York, this dialogue ensued: 

Reporter: “Mr. Homer, U.S. 
Steel’s directors meeting lasted 
five hours.” 

Homer: “I guess 
how efficient we are.” 

REPORTER: “Was there any de- 
bate or disagreement about main- 
taining the dividend?” 

Homer: “I can assure you that 
the vote was unanimous in the 
end.” 

At these words, a thin ripple of 
laughter ran along the double row of 
directors who sat behind Homer at 
the press conference. The only major 


that shows 


steel company with an “inside” board, 
every Bethlehem director is also a 
Bethlehem officer, hence a subordinate 
of Homer’s. Under these circum- 
stances, a unanimous vote was not 
entirely unexpected. 

Sharp Distinction. Homer took the 
laughter in stride, went on to justify 
his decision to maintain the dividend 
on the basis of the improved outlook 
for steel. “Bethlehem’s earning po- 
tential,” said he, “is sufficient to en- 
able us to pay . . . a return among the 
highest in the industry.” 

Always a tradition-oriented com- 
pany, Bessie was thus following one 
of its favorite traditions: generosity 
toward stockholders. In the three 
years through 1960, Bethlehem dis- 
tributed a whopping 91% of its earn- 
ings per share to stockholders in order 
to cover its dividend rate of $2.40 per 
year. By contrast, dividends of its 
seven largest competitors took away 
just 65°, of earnings on average ove” 
the same period, and one of them, 
National, had just a 51% payout. In 
the most recent four quarters alone, 
Bethlehem’s dividend came to 163% 
of earnings (vs. 98% for the other 
seven leaders). 

Slow Growth. This generosity to- 
ward stockholders has not, to be sure, 
been matched by any very impressive 
rate of growth. Last year Bessie’s 
sales ($2.2 billion) were about where 
they had been seven years before, and 
its return on equity was among the 
lowest in steel’s Big Eight. 

Nevertheless, Bessie’s generosity 
could hardly be termed profligacy. 
With only a small amount of funded 
debt outstanding (less than 10% of 
capitalization) and more than $600 
million in working capital, conserva- 
tive Bethlehem is probably the best- 
heeled company in the business. What 


BETHLEHEM’S HOMER: 
generous but not profligate 
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> Think 
Deep 


eer as eee ...to solve 


See hg, 


the mysteries 


of the sea 


Global Marine Exploration—one of Union 
Oil’s newest subsidiaries — typifies thinking 
which breaks the stereotype. 

It began as a company specializing in 
drilling into the ocean floor for new sources 
of oil. Today, Global’s portfolio of under- 
water projects reads like Jules Verne, 1961. 

Global has already been successful not 
only in drilling efficiently in very deep wa- 
ter, but in developing an improved closed- 


circuit underwater television system 


Currently, the company is exploring 
other underwater problems in the fields of 
nuclear energy, rockets, radar—is also tak- 
ing part in Project Mohole to help answer 
questions about the moon’s surface by 
drilling through the earth’s crust from the 
ocean floor. 


Thinking from a fresh point of view is 
one reason for the health of Union’s over 


half-a-billion-dollar business. 


Our growth is unlimited so long as we 
continue to “think deep” to find better ways 
of doing things. 


YOUR COMMENTS INVITED. Write: Chairman of the 
Board, Union Oil Company, Union Oil Center, 
Los Angeles 17, California. 


Union Oil Compan yer earorsis 


THE WEST'S MOST EXPERIENCED GASOLINE REFINER 








with the steel business showing per- 
ceptible signs of improvement, Homer 
offered no apologies for paying out 
more than he was taking in. 

“Our cash position,’ said he, “is 
strong. Our debt is the lowest it has 
been since the war.” Thus, while 
Bessie was showing no signs of chang- 
ing the somewhat ingrown and some- 
times timorous policies that have 
worried Wall Street in recent years, 
it was obviously determined to go on 
soothing its stockholders with cash. 


ELECTRIC UTILITIES 


GOOD 
CONNECTIONS 


By shrewdly taking advan- 
tage of a basic change in 
Commonwealth Edison’s op- 
erating pattern, Chairman 





Willis Gale has been able to 

make his proximity to Ameri- 

can Electric Power pay off 
handsomely. 


CHAIRMAN Wituis GALE of Chicago's 
mammoth ($1.7-billion assets) Com- 
monwealth Edison Co. delights in 
contrasts. His office is a sedate, dark- 
paneled inheritance from Samuel 
Insull,* and he does wear somber 
horn-rimmed glasses. But even at 61, 
Chairman Gale’s air of small-boy 
belligerence betrays his penchant 
for doing the unconventional thing. 

On the financial side, for example, 
in 1958 he made Commonwealth Edi- 


*Famous utility magnate of the 1920s, 
whose career in the utility field began with 
the Edison Co. of Chicago in the late 1800s, 
and whose $3-billion holding company em- 
pire collapsed in 1932. 


er 
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sont the only major U.S. utility to 
adopt a 100%-payout policy, with a 
cash dividend supplemented by a 
stock dividend tailored to earnings. 
And his technical drive resulted in 
the dedication last October of the 
company’s 180,000 kw Dresden nu- 
clear power plant, largest in the world, 
completed when most utilities were 
still “studying” nuclear energy. 

The Maverick. Last month Chair- 
man Gale was at it again. Where the 
average utility executive is only too 
delighted to announce a major expan- 
sion program, he was tickled pink to 
be reporting the opposite. The occa- 
sion: a cutback in Commonwealth 
Edison’s capital program that will 
trim its construction spending for the 
years 1961-64 by a solid $70 million, 
from $640 million to $570 million. 

Not that Commonwealth Edison is 
showing any signs of stagnation. On 
the contrary, its 1955-60 growth in 
revenues (nearly 40%, to $469.4 mil- 
lion), and earnings (68%, to $77.9 
million) is definitely on the high side 
of the industry average. Rather, 
Chairman Gale’s announcement re- 
flects some canny husbanding of ex- 
pensive capital. Gale recently put his 
name to a firm agreement to buy 300,- 
000 kw of power from a neighboring 
American Electric Power subsidiary 
during the summer and early fall of 
1964. This will give Commonwealth 
the power it will need and yet allow 
it to postpone until 1965 the comple- 
tion of a 560,000 kw generating unit. 

Be Prepared. It was a technical in- 
novation that made possible last 
month’s agreement with American 
Electric Power. Back in 1958 the 

+tCommonwealth Edison Co. Traded NYSE. 
Recent price: 87. Price range (1961): high, 
902; low, 6813. Dividend (1960) : $2. Indicated 
1961 payout: $2. Earnings per share (1960): 


$3.86. Total assets: $1.7 billion. Ticker sym- 
bol: CWE. 


COMMONWEALTH’S DRESDEN NUCLEAR POWER STATION: 


ready for anything 


two companies completed a 90-mile, 
$28-million interchange line between 
Orland Park, Ill. and New Carlisle, 
Ind. with a total capacity of 345,000 
volts, by far the largest connection 
between two power systems. Ex- 
plains Gale: “Sporn [American Elec- 
tric Power President Philip Sporn] 
and I talked about it in broad terms 
when there was no thought of short- 
age, surplus or whatnot. It was built 
mostly as a matter of principle, on 
the idea that two nearby 4,000,000- 
5,000,000 kw systems ought to be 
interconnected.” Adds Gale: “The 
line is fully justified on the basis of 
the emergency feature alone.” The 
kind of emergency he meant has hap- 
pened: in 1954 a generator shaft blew 
up and in a few moments cut off all 
power from a major generating station. 

What made the Commonwealth- 
AEP agreement mutually desirable, 
however, was a significant shift in 
Commonwealth Edison’s load pattern. 
Traditionally, northern power com- 
panies have had their peak loads in 
late December, as a result of short 
days and Christmas lighting. That is 
still true of American Electric Power, 
which serves no large cities. 

But in major metropolitan markets, 
such as the Chicago area that Com- 
monwealth Edison serves, the spread 
of air conditioning is shifting the 
annual peak to some hot, humid sum- 
mer day. “We have just recently 
grown into a situation where we are 
a summer peak company,” confirms 
Vice President Thomas G. Ayers. 

It was the difference between Com- 
monwealth Edison’s and AEP’s peak 
loads that enabled Gale to contract for 
300,000 kw of AEP power in mid- 
1964 and thereby postpone completing 
a major unit for nearly a year. And 
the fact that it is merely a postpone- 
ment makes it no less important. For 
the $70-million cut in capital spend- 
ing will yield a saving in interest alone 
of some $3 million, a net gain unless 
the postponement requires an increase 
in some future year’s program. 

Back to the Mines? For the most 
part, of course, the company must 
count on generating its own power, 
and to that end it is intently studying 
the possibility of “mine-mouth gen- 
eration’”—i.e., building its generating 
stations in the southern Illinois coal 
fields and transmitting the power, 
instead of importing more coal, of 
which Commonwealth Edison already 
burns over 10 million tons yearly. 

“T’m sure,” says Vice President 
Ayers, “that if you look ahead 15 
years, that’s what we'll be doing- 
unless atomic energy has taken over 
by then.” But in view of the com- 
pany’s head start with its Dresden 
facility, Commonwealth Edison could 
face that alternative with impunity. 





MORE MUSCLE TO MOVE THE GOOD EARTH... 


Rockwell-Standard Planetary Axles 


Along with the tremendous growth in the size and scale 
of U. S. farming operations have come new demands 
for bigger, more powerful equipment. Demands for 
giant tractors and machines able to farm vastly greater 
areas .. . to produce more in less time and at less cost. 

Helping to provide the “muscle” needed to achieve 
today’s bigger farm goals are Rockwell-Standard plan- 
etary axles. Pioneered and perfected by Rockwell- 
Standard, these advanced axles help give more brawn 
—more rugged strength—to agricultural equipment like 
the huge four-wheel drive tractor shown here. 


22 U.S. plants of Rockwell-Standard Corporati 





Rockwell-Standard planetary axles are at work not 
only on the farm but all over the world—wherever big, 
dependable off-highway equipment is needed to do the 
tough jobs. You'll find them on heavy-duty road 
scrapers, front-end loaders, big, off-road rock wagons, 
giant earth movers .. . in fact, any place where rugged 
power at the wheels is of prime importance. 

The advanced planetary axle is another important 
contribution from Rockwell-Standard to the fields it 
serves so well — transportation, construction, agricul- 
ture, petroleum, general industry and government. 


manufacture these famous products + TIMKEN-DETROIT® AXLES + HYDRA-DRIVE® TRANSMIS- 


SIONS + GARY® GRATING + BLOOD BROTHERS® UNIVERSAL JOINTS - BOSSERT® STAMPINGS - AERO COMMANDER® AIRCRAFT + AIR-MAZE® 


FILTERS + KERRIGAN® LIGHTING STANDARDS. Plus these other Rockwell-Standard® products: AUTOMOTIVE BUMPERS 


* AUTOMOTIVE SEATING 


LEAF AND COIL SPRINGS + BRAKES + FORGINGS 


INVESTORS are invited to send 
for this interesting booklet about 
the Corporation and its widely 
diversified line of products. 
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KOPPERS|| PRODUCTS AND IDEAS THAT CAN PAY OFF FOR YOU 
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New sound isolation rooms help in 
diagnosing and evaluating children’s hearing 


An important first step in speech therapy is an accurate test of 
the patient’s hearing—a test that must be conducted in almost 
absolute silence. Here in two new Koppers Audiometric Rooms, 
you see an accurate hearing test conducted at THE CooPEeR 
HosPiTAL HEARING & SPEECH CENTER, a project supported by 
the Lions Club of Camden, New Jersey, and South Jersey citi- 
zen committees. Both the room in which the boy is sitting and 
the one which houses the recording instruments and the audi- 
ologist are made from SOUNDMETAL® Panels. These panels 
stifle outside noise so effectively you can use Audiometric 
Rooms to make hearing tests in a busy foundry shop. 








Koppers Audiometric Rooms, designed with modular panels, 
are completely ventilated and roomy enough to avoid psycho- 
logical discomfort. The panels can be assembled or disassem- 
bled in a few hours and the room moved to various testing sites 
or enlarged for group therapy. These sound isolation rooms are 
designed to meet the environmental requirements established 
by the American Academy of Ophthalmology and Otolaryn- 
gology, and they’re used by The Armed Forces, hospitals and 
research centers. Industry is finding them valuable because of 
the growing need for pre-employment physicals to meet insur- 
ance and legal requirements. Check the coupon for details. 








Waterproof adhesives permit 
greater flexibility in church design 


Two of the four main wood arches that support the roof 
of the St. Bernard’s Catholic Church in Middleton, Wis- 
consin, are on the outside of the church, exposed to the 
elements. But the massive timbers won’t lose their struc- 
tural strength because they’re laminated with PENACco- 
LITE® Resorcinol Adhesives—a 100% waterproof glue 
that makes a bond as strong as the wood itself. PENACo- 
LITE adhesives never weaken with exposure to weather, 
water, strain or age. They're so strong and waterproof 
they're even used to bond wooden hulls of boats. The 
arches of this church were fabricated by Unit Struc- 
TURES, INC., of Peshtigo, Wisconsin. Check coupon for 
information on permanent waterproof wood lamination. 


Moisture-proof new homes for $20 


For an extra $15.00 or $20.00, Chicago builder Harold 
Smit completely waterproofs the homes he builds. He 
installs DURETHENE®, a tough plastic film, underneath 
basement slabs, in crawl spaces, around foundations, and 
even between sub-floors and finished floors. It prevents 
leaks in foundations or seepage through walls. Moisture 
can’t get in to peel paint, decay untreated lumber, crack 
or spall concrete, warp or damage wood floors. DurRE- 
THENE polyethylene film comes in rolls up to 40 feet wide 
and 100 feet long. One wall can be fitted in only fifteen 
minutes. Many builders are installing this permanent 
moisture barrier because it’s a valuable extra that helps 
sell homes and increase buyer satisfaction. Check the 
coupon for complete information. 
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Plastic kick panels that look like 
leather, wear like steel 


The side cowl panels on 1961 Fords, Falcons, Mercurys, 
Comets and Thunderbirds are made from SUPER DYLaNn 
high-density polyethylene—one of the plastics that’s 
revolutionizing automotive design. The plastic panels 
have replaced painted hardboard. They have a leather- 
like finish that won't chip, crack, peel, or warp. The 
SuPER DyLAN panels are unaffected by temperature 
changes and they wipe clean instantly. They have a beaded 
edge that eliminates expensive fabric trim needed around 
the hardboard panels. Investigate SUPER DyLan for any 
tough assignment. It molds to any size or shape, any color. 
Check the coupon for complete information. 


Divisions: Chemicals & Dyestuffs 
a 


KOPPERS 
w Metal Products « Plastics « Tar Products 


Engineering & Construction * Gas & Coke 


Wood Preserving * International 


PUT THESE IDEAS TO USE NOW! 


To: Fred C. Foy, Chairman 
Koppers Company, Inc., Room 1428 
Koppers Building 
Pittsburgh 19, Pa 

Please send additional information about: 


() Audiometric Rooms 
}] PENACOLITE® Adhesives 
[] DURETHENES® film 
[]} SUPER DYLAN® polyethylene 
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Company 
Job Title 
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The Air Age is really not here yet, 
according to some experts. But it's 
coming fast on the wings and rotors 
of safer,simpler vertical aircraft. 


LOCKHEED 
Progress Report 


UP & DOWN AIRCRAFT 


Clue to the future in Paris. Almost every 
Shape and size of vertical and/or short 
takeoff and landing aircraft--military 
and commercial--was represented at this 
year's international air show in Paris. 
Huge transports. Bug-like whirlybirds. 
Workhorse helicopters with giant rotors. 
Pull-up types, push-up types, types that 
tilt wings and motors. This year the trend 
is clear: it's straight up. 





Most people never get off the ground. Even 
though air travel is now in its second half 
century, only a paper-thin slice of the 
world's population has even been up. Many 
experts think it is only a matter of time, 
however, till hundreds of thousands take to 
the air in vertical-flying vehicles--just 
as they took to the road in Model Ts. The 
real air age, they say, will come when 
vertical-flying machines are (1) priced in 
the automobile range, (2) made as easy to 
operate as autos, (3) made so safe it would 
be almost impossible for anything to go 
wrong. Large order? Yes=--like every big 
challenge the aviation industry has faced. 





Get the Army out of the mud. Greater empha- 
sis on limited war capability is spurring 
Army modernization plans for thousands of 
VIOL (vertical takeoff and landing), STOL 
(short takeoff and landing), and V/STOL 
(vertical or short takeoff and landing) 
aircraft. Troops need them to jump quickly 
over rough or swampy terrain, to observe 
enemy positions, to evacuate casualties, 
even to fight from the air if need be. 





"The first real step forward." That's what 
a high-ranking military officer said about 
Lockheed's new light helicopter before 





Congress recently. He said that the new 
craft, which features a rigid rotor system 
using a gyroscopic principle, achieves a 
"high degree of inherent stability previ- 
ously unknown in helicopter flight"...(it 
is) "the first real step forward...to bring 
about the cut in cost, the maintenance, im- 
prove the reliability, and make it easy to 
train people to fly the things." The Army 
and Navy both have expressed interest in 
this new Lockheed design. 


The Georgia Hummingbird. The Lockheed- 
Georgia Company has contracted with the 
Army Transportation Research Command to 
build a vertical-takeoff-and-landing jet 
that will hover in mid-air and fly at high 
speed. Aptly named Hummingbird, the craft 
is a new approach to vertical flight. 





Look for Lockheed in the New Air Age. The 
military VTOL, STOL, and V/STOL market 
promises a rampant growth for years to 
come. The airfreight boom has barely be- 
gun. And close at hand is the exciting new 
era of personal air mobility. In short, 
Lockheed agrees with those who say that the 
real Air Age has yet to come. And Lockheed 
is doing everything possible to bring it. 





kk * * * 


If you would like to join those in the fi- 
nancial community who receive reports on 
Lockheed's activities throughout the 
world, write Mr. Ernest A. Foster, Direc- 
tor of Stockholder Relations, Lockheed 
Aircraft Corporation, 2555 N. Hollywood 
Way, Burbank, California. 


LOCKHEED 


IN THE EAST: LOCKHEED ELECTRONICS CO., PLAINFIELD, N.J.; IN THE SOUTH: GEORGIA DIVISION, MARIETTA; IN SOUTHERN CALIFORNIA: CALIFORNIA 
DIVISION, BURBANK; LOCKHEED AIRCRAFT SERVICE, ONTARIO; LOCKHEED AIR TERMINAL, BURBANK; IN NORTHERN CALIFORNIA: LOCKHEED MISSILES 
& SPACE COMPANY, SUNNYVALE; IN THE PACIFIC NORTHWEST: PUGET SOUND BRIDGE & DRY DOCK CO., SEATTLE, WASH.; IN OTHER LANDS: LOCKHEED 
AIRCRAFT INTERNATIONAL; LOCKHEED AZCARATE, S. A.; AERONAUTICA MACCHI; AVIONES LOCKHEED KAISER. PRODUCTS: MISSILES, SATELLITES, 
AIRCRAFT, ELECTRONICS, SHIPBUILDING, NUCLEONICS, AIRCRAFT MAINTENANCE, HEAVY CONSTRUCTION, ROCKET FUELS, STEEL FABRICATION 
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LITTLE CLOUD 





The sharp increase this year in outright 
sales of IBM computers vs. rentals gove 
the company’s first half earnings a big 
boost (17%). If the trend continues how- 
ever, it may put a damper on the future 
growth rate. 

















OFFICE EQUIPMENT 


BORROWING FROM 
THE FUTURE 


Why does Tom Watson 
worry when IBM’s revenues 
and earnings are galloping 
ahead? Because of a rather 
disturbing change in com- 
pany revenue mix. 





INTERNATIONAL BUSINESS MACHINES 
Corp.* is the business for which the 
term “growth company” seems to 
have been specifically tailored. Only 
$40 million in 1939 and $215 million 
in 1950, IBM’s sales by last year had 
soared to $1.4 billion and earnings 
more than kept pace. 

This year the pace has shown no 
signs of slowing. In the first six 
months IBM’s revenues climbed 17% 
(to $811 million) and net jumped 
32% (to $101 million). At a time 
when such younger “growth” com- 
panies as Ampex, Texas Instruments 
and Transitron were having their cor- 
porate wings clipped, IBM seemed to 
be flying as high as ever. 

How Rosy? But were things quite 
as rosy as they appeared? At IBM’s 
quietly elegant Manhattan headquar- 
ters last month, Chairman Thomas J. 
Watson Jr. was at no little pains to 
emphasize that the 1961 gains were 


*International Business Machines Corp. 
Traded NYSE. Recent price: 482. Price 
range (1961): high, 499; low, 447. Dividend 
(1960) : $3. Indicated 1961 payout: $2.40. Earn- 
ings per share (1960): $6.12. Total assets: $1.5 
billion. Ticker symbol: IBM. 


at least partly illusory. 

The sharp 1961 improvement, said 
he, “does not represent an accelerated 
long-term growth rate.” His reason: 
more and more of IBM’s profits were 
coming from outright sales of the 
company’s solid state digital comput- 
ers—some of which go for $8 million 
and up. Thus the full sales price (and 
profit) shows immediately on the 
books. Under the company’s more 
traditional leasing policies, both rev- 
enues and profits trickle in over the 
entire life of the lease. 

In the first quarter of 1960, IBM 
could look forward to long-term leas- 
ing revenues from a full 93% of all 
the computers it delivered. But in the 
first half of 1961, this lucrative growth 
base had shrunk to just 69% of IBM’s 
computer shipments. Thus on almost 
one-third of deliveries so far this 
year, IBM had made all the profit it 
was ever going to get. 

Wet Blanket. “Outright sales, there- 
fore,” said Watson, “have the effect 
of increasing current earnings at the 
expense of future earnings.” Added 
he: “The percentage increase in earn- 
ings over last year will decline as the 
year progresses because of increased 
outright sales in the latter months of 
1960.” But much as Watson prefers 
rentals to sales, he has little choice: 
under a 1956 Justice Department con- 
sent decree, IBM agreed to give its 
customers the option either to buy 
or to rent. 

At the moment the rising propor- 
tion of sales is Watson’s only worry 
in his computer business. Of 7,300 
solid state digital computers on order 
in the U.S. at mid-year, according to 
John Diebold & Associates, 83% were 
for IBM machines. Even more pro- 
nounced was IBM’s projected domi- 
nance of small computers. Of 5,200 
machines of that class currently on 
order, 4,800 are for IBM’s Model 1401. 

The Crucial 50%. Still, Watson would 
rather lease the computers than sell 
them. At the moment, 70% of IBM’s 
computer revenues come from long- 
term leasing contracts. IBM, there- 
fore, is still primarily a rental com- 
pany whose income is not yet subject 
to the ups and downs of the general 
economy. What worries Watson is 
whether the company can continue in 
this stable position. 

Says one top Watson aide: “We are 
still a rental company; if sales get 
to be more than 50% of revenues we 
might expect our pattern of growth 
to change.” Quite clearly, Watson 
hopes it never does hit that figure. “If 
that happens,” concedes the Watson 
aide, “then we could expect to swing 
with the general economy.” Such a 
development might well water down 
IBM’s reputation as the very model 
of a growth company. 


STOCK MARKET 


HOW’S THE 
MARKET? 


That depends on which stock 

the investor owns, for the 

favorite average is not a very 
good indicator. 





Between four and five on any week- 
day afternoon the telephone wires of 
any major brokerage house will carry 
thousands of voices asking that peren- 
nial question: “How was the market 
today?” This month the answer could 
well have been: “At a new high.” 
Early in the month the bellwether 
Dow-Jones industrial average pushed 
through last May’s high of 705.96 to 
an all-time peak. Did that mean the 
average investor could return to wife 
and supper with the confident feeling 
that all is well? 

Not necessarily. According to a 
growing array of Wall Street brain 
trusters, the DJI is actually invari- 





BATTERED BLUE CHIPS 


Varied indeed has been the recent lot of 
the heavy industry blue chips that make 
up the famed Dow-Jones industrial aver- 
age. Of the 30 stocks that make it up, only 
eight are really close to their all-time peaks. 


AT OR CLOSE TO PEAK... 


Peak 
Price 


86% 
84% 84% 
9412 9442 
ALLIED CHEMICAL 66 65 

SEARS, ROEBUCK 71% 70% 
PROCTER & GAMBLE $3 90%. 


130 125% 
109% 104% 


MODERATELY BELOW PEAK... 


INTN’L HARVESTER 
UNION CARBIDE 
GOODYEAR 


Percent 
Decline 


86% 0% 


Recent 
Company Price 
GENERAL FOODS 
INTN’L NICKEL 
AMERICAN TOBACCO 


AT&T 
TEXACO 


57% 52 
1502 137% 
50% 44% 


45Ve 
76% 
646 
522 


CONSIDERABLY BELOW PEAK... 


DU PONT 
SWIFT & CO. 
GENERAL MOTORS 


U.S. STEEL 108% 
EASTMAN KODAK 1364 
OWENS-ILL. GLASS 116 


BETHLEHEM STEEL 59s 
INTN’L PAPER 45% 
WESTINGHOUSE 65 
GENERAL ELECTRIC 99% 
ANACONDA 85 
STANDARD OIL (N.J.) 6812 
UNITED AIRCRAFT 80% 
ALCOA 


133% 
CHRYSLER 


AMERICAN CAN 
WOOLWORTH 

JOHNS-MANVILLE 
STD. OIL (CAL.) 


52% 
88% 
14% 
62% 


278% 233 16 
52Ve 43 18 
57% 


47% 19 


86% 20 
106% 22 
8814 24 


446 25 
31% 31 
44% 32 


684 32 
562 34 
45% 36 


50V4 38 
72% 45 








101% 492 51 














as long ago as 1955. 


A MARKET OF STOCKS 


This month saw a new high for the bellwether Dow-Jones Industrial 
_ Average. Paradoxically, however, only nine of the 30 individual DJ! 
stocks have made highs so far in 1961, some of the others topped out 
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ably a poor indicator of the actual 
condition of the market on any given 
day. Never has this been more ap- 
parent than this month: while the 
average was thrusting to new highs, 
a full two-thirds of the stocks in it 
(see table, p. 33, and chart above) 
were well below their highs. 

“It is a fallacy to talk about the 
Dow average,” says Ken Ward, one 
of Hayden Stone's top analysts. “It is 
about as old-fashioned as the Model 
T.” Says James Hughes of Auchin- 
closs Parker & Redpath: “It’s a phony 
average. It doesn’t take much for a 
few stocks to cause a three to four 
point change either way.” 

When, for example, the DJI hit a 
high last May 17 and jumped 7.78 
points to close at 705.52, only three 
stocks in the index rose in any dra- 
matic fashion. Woolworth rose 6%, 
Union Carbide 2 and Alcoa 2%. This 
month’s peak produced fireworks in 
only five DJI stocks. Du Pont rose 
6%, Procter & Gamble 23%, Union 
Carbide 244, Eastman Kodak 2% and 
Texaco 2. 

Not that the DJI is a poor sample. 
For in the long run it closely follows 
the over-all market trend. But it is a 
deceptive method for measuring day- 
to-day change in market feeling. Its 
basic flaw: the Dow-Jones technique 
for adjusting stock splits. 

When the average was revised in 
1928, Dow-Jones aggregated the price 
of all 30 stocks and then divided by 
16.7. Each time a DJI company splits 
its stock, the divisor, instead of being 
increased, is reduced. This is equi- 


valent to retaining one share of the 
split stock, selling the remainder and 
then reinvesting the proceeds in all 30 
stocks. Thus the net effect has been to 
give the companies which split their 
stock less influence on the average 
than those which leave the price high. 

Thus the higher-priced equities 
have a disproportionate effect. One 
day last month, for example, came 
glowing news that the DJI had risen 
5.05 points. Yet a major part of 
this increase was the result of a 554 
rise in du Pont, which has a high 
price and thin market. The fact is 
that a 2% rise in the price of du Pont 
will affect the average as much as a 
10% rise in GM or Jersey Standard. 
Eastman Kodak and Union Carbide 
can also cause wild swings in the DJI. 

“The Dow method of adjusting 
stock splits is an adjustment in re- 
verse—and with a bang!” says Harry 
D. Comer, a partner in Paine Webber 
Jackson & Curtis. “It’s no wonder 
then, that many of us market analysts 
have sand in our eyes.” 

Many an investor in some of the 
DJI blue chips must often wonder 
whether his eyesight is any better. 
To be sure the market has been per- 
forming well in the past six months, 
but for shareholders in Bethlehem 
Steel and the 14 other blue chips 
which are 20% or more below their 
peaks, the daily news from Dow-Jones 
has to be taken with a grain of salt. 

As for holders of many non-DJI 
stocks purchased last spring and fall- 
ing now, they must look upon talk of 
the index’ new highs as a grim joke. 


THE ECONOMY 


DROUGHT 


Tragic as it is for farmers 
and merchants in the area, 
the drought in the northern 
plains won't have much na- 
tionwide effect on business. 





MERCIFULLY, as July ended, gentle 
rains at last started to fall in near 
normal amounts through the northern 
plain states of the U.S. and the west- 
ern Canadian provinces. But for the 
economy of the Dakotas and adjacent 
areas, the damage had already been 
done. Severe drought through June 
and early July had dried the roots 
and stunted the growth of the crucial 
spring wheat crop. 

As a result, the U.S. Department of 
Agriculture last month figured the 
harvest of hard red spring wheat, 
whose high protein content makes it 
a bread-baking staple, would come to 
just 126 million bushels (vs. 212 mil- 
lion bushels in 1960). The harvest of 
durum wheat, an essential for maca- 
roni manufacturers, was estimated at 
16.5 million bushels (vs. 34 million 
last year). 

A disaster to farmers and merchants 
in the northern plain states, the poor 
spring wheat harvest naturally will 
affect many another industry. The 
price of bread and spaghetti may well 
go up a bit at the store. But in gen- 
eral, the impact of the drought will be 

(CONTINUED ON PAGE 37) 
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roduct is made of modern, dependable Steel. 


How 

Bob Maciejczak 
earned an extra 
$18,827 


Bob Maciejczak works at U.S. Steel’s South Works in Chicago, 
Illinois, and he’s the Corporation’s champion Employee Sugges- 
tion Plan winner. Over the last four years, he has had sixteen 
suggestions adopted—and he’s been awarded $18,827. 


Thousands of U.S. Steel employees have received cash awards 
that are based on benefits generated by their suggestions. Since 
1957, employees have sent in over 200,000 suggestions, and more 
than 46,000 have been adopted and put into operation. The Em- 
ployee Suggestion Plan is one of the many ways U.S. Steel de- 
velops better techniques, better employees—and better steel. 


(ss) United States Steel 
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Scheduled for completion next year... 





World’s most advanced 
data communications system 
designed for the Air Force 
by Western Union 





Comlognet—the Air Force Com- 
bat Logistics Network —to be 
used to control the flow of men 
and materials between more than 
240 Air Force installations. 





This instantaneous communications 
and data network has the capa- 
bility of handlingevery known form 
of electronic communications 
swiftly, accurately, and automat- 
ically. Upon completion in 1962, 
Comlognet will have a daily capac- 
ity of seven million punched cards 
in its five U. S. centers, making it 
the world’s largest data processing 
system. Future expansion, includ- 
ing the handling of data from over- 
seas installations, will be readily 
accommodated. 


Modernization of Comlognet is 
another first for the U.S. Air Force 


and Western Union. Acting as 
prime contractor, Western Union 
designed and engineered this elec- 
tronic network in participation 
with other companies. 

These Air Force centers will become 


a part of the Defense Communica- 
tions System (DCS). 





Other Systems completed or 
being engineered by Western Union 
for National Security 


Air Force Automatic Teleprinter 
System. New Western ‘Union 
switching centers and terminal 
equipment are part of the 5% 
million-mile network, linking over 
350 Air Force installations around 
the world. Minimum daily capac- 
ity: 130 million words. 





National Weather Facsimile Net- 
work. Now providing data to 600 





stations in 330 cities, serving: U.S. 
Weather Bureau, Air Force, Army, 
Navy, Coast Guard, commercial 
airlines, other nonmilitary sub- 
scribers. 


Coast-to-Coast Microwave Net- 
work. Designed for both military 
and civilian use. Will handle every 
known form of electronic commu- 
nication. Now under construction. 


Air Force Nuclear Bomb Alarm 
System. Installed last year for the 
Eastern United States. National 
Operation: 1961. 


Weather Observingand Forecasting 
Test Network. Western Union, par- 
ticipating with other companies, is 
designing and engineering this ini- 
tial test network. Aim: test-collect- 
ing weather information automat- 


ically for computer processing. 





Western Union .. . finds better ways to speed it electronically 


an) 
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WH FARMER: 
the drought was terrible, but local 


(CONTINUED FROM PAGE 34) 
small elsewhere in the economy. As 
August began, this was the outlook: 

Farm EQuIPMENT: Unquestionably, 
sales of combines and other wheat 
harvesting gear have already been 
hurt. Among the companies affected: 
John Deere, International, Massey- 
Ferguson. One John Deere executive 
figures sales in spring wheat areas 
will be off 20° to 30% for the year. 
But companies with truly strong na- 
tional distribution may overcome it. 
Total Deere sales for this year are 
running ahead of 1960. 

RalLroaps: The estimated 42% drop 
in the spring wheat harvest stands to 
hurt Great Northern, Soo Line, North- 
ern Pacific and Canadian roads. Be- 
cause of the drought, for example, 
President John Budd no longer thinks 
Great Northern sales and revenues 
in 1961 will match last year’s. But 
improvement in carloadings of manu- 
factured goods should help minimize 
the loss of normal farm traffic. 

Meat Packers: Parched pasture 
lands usually force heavy cattle sup- 
plies to market, weaken prices for 
beef on the hoof, thus tend to 
strengthen meat packers’ profits. But 
the drought in the northern plains 
has not had any material effect on 
livestock slaughter nationally. Re- 
cent rains have ended whatever lift 
local packers may have had. “Our 
margins,” says a Swift & Co. econo- 
mist, “have not appreciably improved.” 

FERTILIZERS: Consumption of soil 
nutrients tends to drop the further 
west the farm is. “The northern plain 
states come to about 5% of the total 
demand for fertilizers,” says an execu- 
tive at International Mineral & Chem- 
ical, biggest in the field. Thus, most 
big fertilizer producers stand to feel 
little, if any, effects of the drought. 
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PUBLISHING 


LEARNING 
FOR SALE 


Crowell-Collier fancies itself 

in the education business. To 

prove it, the company bought 
a university. 





Ir Chicago’s La Salle Extension Uni- 
versity had hallowed halls of ivy, they 
probably would have been buzzing 
with the news last month. As it was, 
the 26,000 students scattered across 
the country who are enrolled in one 
of the nation’s largest advanced cor- 
respondence course schools hardly 
noticed the change. Expansion-minded 
Crowell-Collier Publishing Co.* had 
gone shopping again and this time it 
bought a college: La Salle. 

In the five years since it abandoned 
its money-losing magazine operations, 
Crowell-Collier has taken dead aim 
on the education market. Now some 
60% of sales come from Collier’s En- 
cyclopaedia, with most of the remain- 
der from textbooks through two sub- 
sidiaries, the Macmillan Co. and the 
Free Press of Glencoe, Inc. 

School Shares. What could be more 
logical than adding an actual school? 
One of the few publicly owned ones 
was La Salle, whose shares trade in- 
actively on the American Stock Ex- 
change. Crowell-Collier set its sights 
on La Salle and, less than two months 
after it first sought ownership of the 
school, exercised options it had re- 
ceived for 83° of the outstanding 
198,800 shares. The cost of higher 
education: $2.6 million. 

At first glance, the academic acqui- 


*Crowell-Collier Publishing Co. Traded 
NYSE. Recent price: 34. Price range (1961): 
high, 50%,; low, 33. Dividend (1960): 4% 
stock. Indicated 1961 payout: stock. Earn- 
ings per share (1960): $2.24. Total assets: 
$61 million. Ticker symbol: CRW. 


sition seems something less than a 
bargain. Last year, with the recession 
knocking down the collection rate on 
its primarily installment business, La 
Salle netted a mere $46,000—only one- 
fourth the average for the previous 
four years—on sales of $3.4 million 
But Crowell-Collier has big ideas. 
Says its president, Raymond C. Hagel: 
“Home study represents a great area 
for expansion and one that doesn’t 
have to grab its customers from our 
other educational lines.” To reverse 
La Salle’s recent decline, he counts 
on Crowell-Collier’s greater ability 
to sell and advertise the school’s mail 
order courses which cost up to $500 
each (typical pitch: “Be a clerk all 
my life? Not me!’’). 

Book Troubles. La Salle has not been 
alone in having troubles making 
money out of education this year 
Crowell-Collier’s own reference book 
sales were off slightly in the first six 
months and only a tighter credit policy 
kept profits in that line from dropping 
Elsewhere in the company, costs were 
up—partly in anticipation of a new 
line of paperbacks to be launched in 
the fall. With these higher costs and 
with the Macmillan subsidiary slip- 
ping into the red, first half net for the 
whole company tumbled from 1960's 
$2.8 million to $821,000. 

Hagel expects to make up most of 
the difference in the second half 
Aided by Macmillan’s traditionally 
strong third quarter, he expects sales 
and pretax profits for 1961 to come 
close to last year’s. Net will be down 
sharply, however, since Crowell-Col- 
lier has used up its tax-loss credits 

Hagel nevertheless predicts great 
things for his educational business, 
which now will run the gamut from 
children’s books to adult education 
Says he: “Whatever the emphasis in 
the field of education may be at a 
given moment, Crowell-Collier ex- 
pects to have an entry in that field.” 


LA SALLE EXTENSION UNIVERSITY’S LIBRARY: 
a school joins Crowell-Collier’s product mix 


37 








GO WEST 


where the real growth is... 


PORTLAND 


for instance 


Locate your new 
plant or warehouse 
in the famed 

“City of Roses’? 
one of the West’s 
most active 
population centers 
where growth in 
manufacturing value 
is 27.7% above the 
national average 


Locate in the West—where 9 out of 
10 industrial markets are outpacing 
the national growth. 


UNION 
PACIFIC 
RAILROAD 


FOR SALE OR LEASE 735 acres of fully developed sites in Union Pacific's Rockwood District tract 


MiLLIOmS 
1,750 


PORTLAND, ORE. 1950. 198 


UP 10.2% 


nanne 08 © 0 BD 





Portland is to be counted among those amazing areas of the West where 
industrial growing pains are constant and spreading. One look at the 
above charts tells the story. 

One of the choice locations (pictured here) is approximately 10 miles 
from Portland’s downtown business center and immediately accessible to 
Union Pacific main line and U.S. Hwy 30. Streets are paved; all utilities 
are in; some nationally known industries are now located in Rockwood. 
135 acres are still available. 

When you locate in Portland you locate along the route of the Union 
Pacific—the road that has helped spearhead industrial growth of the 
West since the rails first opened the territory. Its modern facilities and 
equipment are a promise of fast, reliable freight service. 


For more detailed information on this or other sites in the West 
see your nearest Union Pacific representative, or address 


Industrial Development Department 


UNION PACIFIC 
Retlroae) 


OMAHA 2, NEBRASKA 
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REAL ESTATE 


ALICE IN 
DOLLAR LAND 


Last year, hopeful Britons 

established a__ real-estate 

beachhead in the U. S. Now 

they wish they had stayed 
home. 





No INFANT could have had a more 
august assemblage of sponsors and 
dignitaries at its baptism than did 
London’s Dollar Land Holdings Ltd.* 
when it was launched in the spring 
of 1960. The venerable London & 
Yorkshire Trust and old-established 
brokerage house Joseph Sebag & Co. 
did the $12-million underwriting. 
Dollar Land’s chairman was none 
other than The Rt. Hon. The Earl of 
Mansfield and Mansfield, D.L., J.P. 
Steelman Sir Ernest Lever, LL.D., 
F.I.A. was vice chairman. On to the 
board of the operating company 
stepped The Hon. Walter Harris, a 
one-time Canadian finance minister. 
The whole affair was rumored to be 
the brainchild of Kenneth de Courcy, 
well-connected Irish-born political 
and business commentator. 

A Rush To Buy. Little was left to 
chance. In the first year of its North 
American real-estate operations, Dol- 
lar Land figured on grossing some 


$2.5 million in rentals alone and pay- 
ing a fat 21.7¢c dividend. To this end, 
the company lined up two major pur- 
chases: the giant Cross County shop- 
ping center in Yonkers; and a smaller 


*Dollar Land Holdings Ltd. Traded over- 
the-counter. Recent price: $2. Price range 
(1961): high, $2.70; low, $1.80. Dividend 
(1960): none. Indicated 1961 payout: 5.6c. 
Earnings per share (1960): 3.9c. Total assets: 
$26.7 million. 


CHAIRMAN FRENCH: 


Canadian center owned by a firm 
whose chairman was de Courcy. Dol- 
lar Land, then, seemed all set to go. 
Britons, eager for a stake in U‘S. 
real estate, flocked to buy. In the 
resulting scramble, the 2.3 million 
shares were oversubscribed sixfold. 

But hardly had the ink dried on 
those crisp new certificates than the 
shares began to slip below their $3.90 
issuing price. In mid-August, the 
Earl of Mansfield stepped down as 
chairman, to be succeeded by the top 
man of London & Yorkshire Trust 
itself, John French. Dollar Land 
shares slumped to less than $2.25. 
Just what, wondered Dollar Land’s 
6,000 shareholders, was going on? 

Who Bungled? They did not have 
to wait long for an answer. Early in 
October, de Courcy dashed off a letter 
to stockholders accusing Dollar Land 
of a long string of bungled deals. “The 
whole record,” said he, “reeks of in- 
efficiency and lack of management .. . 
the present Dollar Land boards either 
change their minds almost daily or 
are at sixes and sevens.” De Courcy 
offered to run things differently if 
stockholders would dismiss the pres- 
ent board and appoint him and three 
colleagues instead. 

Not to be outdone, Chairman 
French, too, put pen to paper. Dollar 
Land, he confessed to shareholders, 
was indeed having a very disappoint- 
ing year. The reasons? A lower-than- 
predicted flow of rental payments, 
increased New York taxes, and the 
failure of an associated company to 
pay substantial sums owed to Dollar 
Land and guaranteed by de Courcy 
himself. French successfully beat off 
de Courcy’s bid for control but was 
forced to agree to an auditor’s in- 
vestigation. “Neither my colleagues 
nor I,” snapped he, “like being on the 


PROPERTYMEN YARMON & TANKOOS: 


board—it’s just a chore.” 

“Great and Glorious Thing.” On to 
the scene last month came Manhattan 
real-estate tycoon Joseph Tankoos 
and colleague Elliot Yarmon, whose 
Tankoos Yarmon Ltd. controls $60 
million worth of property in Europe 
and North and South America. The 
two men offered to step in. 

Neither the frazzled board nor the 
much-tried shareholders were in any 
mood to reject aid. They voted to 
sell Tankoos and Yarmon options on 
half a million Dollar Land shares for 
$175,000 which, in addition to the 
170,000 they already owned, would 
give them 20% ownership. In return, 
the Americans would put Dollar Land 
back on its feet. 

“We are putting $175,000 into the 
company without hope of recall,” said 
Tankoos, “and if we do not make a 
great and glorious thing of it, we are 
stuck with it.” 

Mare’s Nest. Clearly, Tankoos and 
Yarmon had inherited a mess. Pretax 
earnings in 1960 totaled just $485,000, 
a far cry from the $1.1 million which 
had been so confidently predicted. 
That succulent 21.7¢ dividend turned 
out to be a slender 5.6c. Exactly how, 
shareholders wondered, had _ those 
original profit estimates been arrived 
at? 

But Joe Tankoos last month had no 
time to speculate about the past. Al- 
ready he and Elliot Yarmon were 
hard at work pushing Dollar Land's 
spare cash into high-yield mortgages 
“We've walked into a mare’s nest,” 
admits Tankoos, “but when we've 
straightened it out, Dollar Land will 
be a big moneymaker. It can grow 
fast too—there’s a lot of British money 
looking for property § investments 
overseas and Dollar Land is just the 
answer.” 


KENNETH DE COURCY: 


when the British bungled, the Americans came to their aid 
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{UTOS 


FACING THE FACTS 


A hard-fisted financial man 
may be just the boss Chrysler 
needs to make money on the 
business it has rather than 
what it hopes for. 


In the sunburst of developments ac- 
companying ex-President “Tex” Col- 
bert’s sudden though long-heralded 
resignation, one thing did not hap- 
pen: Colbert’s successor, 42-year-old 
Lynn A. (for Alfred) Townsend, was 
pointedly not made Chrysler’s* chief 
executive officer. 

But the betting was last month 
that young Lynn Townsend was going 
to be very much the boss. An ancient 
law of corporate development has it 
that someone always becomes chief 
executive officer in fact if not in title 
and who was to challenge Townsend’s 
claim to the role? Hardly George 
Love, chairman of the company’s new 
five-man executive committee. Love, 
at 60, more nearly fits the mold of a 
board chairman. And the executive 
committee’s other three members 
(besides Love and Townsend) are 
Hanover Bank President R.E. Mc- 
Neill, Chairman Juan Trippe of Pan 
American World Airways and Presi- 
dent L.F. McCollum of Continental 
Oil. All three are far too busy with 
their own concerns to play any major 
day-to-day part at Chrysler. 

Cutting the Cloth. Moreover, for the 
immediate future, President Town- 
send may be just what the doctor 
ordered. He was, as many an old 
Chrysler hand grumbled, merely a 
financial man who rose through the 
arcounting side to administrative vice 
president. But in his former post he 
had seen, with typical clear-eyed 
accountant’s judgment, what needed 
to be done and he had trimmed some 
7,000 rank-and-file employees and no 
less than eight vice presidents from 
Chrysler’s bloated payroll. That trim- 
ming was one reason why Chrysler 
made a $6.2-million profit in 1961’s 
second quarter vs. a $21.9-million loss 
in the first. 

Indeed, Chrysler’s over-all prob- 
lem seems to be that it is just too big 
for its own good. Its sales alone, some 
$3 billion in 1960, make it an impres- 
sive company; but it is tooled up to 
produce perhaps twice that amount. 
Over $500 million of capital spending 
im the last six years has given it an 
impressive degree of integration. But 


*Chrysler Corp. Traded NYSE. Recent 


price: 4915. Price ~~ (1961): high, 50; 
low, 373g. Dividend (1 ): $1.50. Indicated 
1961 payout: $1.50. Earnings per share (1960) 
ao py ~ otal assets: $1.4 billion. Ticker sym- 
»” 
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CHRYSLER’S TOWNSEND: 
a chance to be a hero 


the new glass, transmission and other 
component plants are more likely to 
be a drag than a help to earnings when 
Chrysler’s sales limp along at 10% o 
so of the total market, instead of the 
company’s former 18% -20°. 

Thus, in only one year of the last 
five has Chrysler shown operating 
income approaching 10° of sales, 
while Ford was averaging over 13% 
and General Motors over 18%. Last 
year, a good year for the company, 
Chrysler netted only $32 million on 
sales of $3 billion; on sales that were 
less than twice as great, Ford netted 
$428 million. And little American 
Motors netted roughly half again as 
much as Chrysler did on barely one- 
third of Chrysler’s sales volume. 

Townsend’s Mandate. Why so? Main- 
ly because Chrysler’s overhead has 
been out of line: geared to perhaps 
$5 billion in volume, it has been aver- 
aging barely half that. With an es- 
timated annual capacity of some 1.5 
million cars,+ so far this year Chrysler 
has been producing at scarcely a third 
of that rate. 

Having had little luck in raising 
volume to a level where it can sup- 
port the traditional overhead, Chrys- 
ler now apparently has changed 
course sharply. This is the real sig- 
nificance of Townsend’s appointment. 
Despite the absence of any official 
statement, Detroit has little doubt 
about Townsend’s mandate: namely, 
to slim Chrysler down to where it can 
break even at around $2 billion and 
make a good profit (perhaps 8° of 
sales and around $10 a share) on vol- 
ume of $3 billion. 

To do so, Townsend will have to go 
a good deal further than he already 

‘Estimated by one Detroit rule of thumb, 
which is to take actual 1955 output, add 15% 


for plants built subsequently, and then make 
individual adjustments 


has. Like it or not, Chrysler may find 
itself disposing of some of the manu- 
facturing facilities its more than $500 
million in capital spending has gone 
into. 

Chance To Be A Hero. All of which 
is hardly likely to make young Lynn 
Townsend a popular man at Chrysler 
for the next few months. If, how- 
ever, he can wield his accountant’s 
knife with skill and imagination, he 
may well go down in business history 
as the man who beat one of the tough- 
est jobs ever to confront a majo1 
corporation boss. 


AIRCRAFT 


THE ROAD BACK? 


For Douglas Aircraft the 

worst now seems to be over, 

but the road back is likely to 
be a long one. 


As Chairman Donald W. Douglas’ 
rugged mechanic’s hand turned the 
pages of Douglas Aircraft Co.’s* latest 
financial statement last month, he 
must have felt like the original dis- 
coverer of the silver lining. Douglas’ 
sales were down and might, for the 
year ending Nov. 30, be the smallest 
since 1953. Its $300-million DC-8 jet 
airliner program was still in the red 
and running out. Worst of all, the 
company’s backlog of new orders 
stood at just $749 million, a bare third 
of what it was five years ago and the 
smallest since 1950. 

Just Barely. But for all this trouble, 
the company was in the black again; 
the 84c-a-share earnings for the six 
months ending May 31 was the first 
mid-fiscal year profit the company has 
produced since 1958. Moreover, said 
Don Douglas, the company will show 
“modest profits” for the full year. 

Douglas’ little skein of profits (it 
has now reached three straight quar- 
ters) is not much more, though, than 
a respite and Don Douglas knows it. 
His order book is woefully thin com- 
pared with the $2 billion or so he 
regularly carried during the mid- 
1950s, and a full 25°%% smaller than it 
was at the beginning of the year. 

How, then, did Douglas get into the 
black? Douglas is making money 
these days because, by the end of 
1960, it had written off every cost in 
sight on its $300-million DC-8 pro- 
gram, and thus was showing a profit 
on the commercial jet liners it has 
delivered so far this year. More- 

*Douglas Aircraft Co. Traded NYSE. Re- 
cent price: 383g. Price range (1961): high 
3912; low, 28. Dividend (fiscal 1960): none 
Indicated fiscal 1961 payout: none. Earnings 


per share (fiscal 1960): d$5.09. Total assets 
$417 million. Ticker symbol: D 


ForsBes, AuGusT 15, 1961 





over, Douglas’ recent Pentagon con- 
tracts have been profitable, and, more 
important, most of them are still 
lively. Douglas’ Thor booster rocket 
has so far pushed about 66% of all 
U.S. satellites into space, for instance, 
and so far this year, it has batted 11 
for 11. Thus, in May, no one was 
surprised when the Air Force ordered 
22 more. That was just one of the 
17 military contracts that Douglas 
managed to pick up in the March- 
May quarter alone. 

Things were even looking a bit 
better in the DC-8 area of Douglas’ 
business. The 16 DC-8s sold in the 
first six months of 1961 were the most 
since 1956. The company is currently 
turning the DC-8 into a cargo car- 
rier in the hopes of grabbing a big 
chunk of that promising market. 

No Breakthroughs. But all this just 
keeps Douglas barely in the black. It 
still has a long way to go before 
getting back to anything like its old- 
time profitability. There have been 
as yet no production contract break- 
throughs on some of the company’s 
big space projects—Saturn, Nike- 
Zeus, and Skybolt. “We just will not 
know about those projects for awhile,” 
says a top Douglas executive. Nor has 
the 1960 deal to sell Sud Aviation’s 
Caravelle jet liner produced any 
business. 

Since Douglas’ best customer, the 
Pentagon, is by no means certain 
which of its air and space programs it 
will emphasize in the current crisis, 
there are many things Chairman 
Douglas is not sure of about his own 
business. He has high hopes, for in- 
stance, for a stretchout of the Navy’s 





GOING, GOING... 


Douglas Aircraft’s commercial backlog 
orders, which hit a record $1.1 billion 
just five years ago, were down to a 
mere $174 million at the end of May. 
Nevertheless, the company has edged 
back into the black. 





5 1€Other Commercial — 
Military 


gs 


s 


Order Backlog in Millions of Dollars 








1961 (May 31) 











AuGuUST 15, 1961 


A4D Skyhawk bomber program, but 
it is not in hand yet. But he does know 
that his sales this year will be no 
higher than $900 million, or roughly 
the volume of business he was doing 
seven or eight years ago. 

“Much of the road to recovery,” said 
he in candor last month, “remains to 
be traveled.” But at least the com- 
pany and its 23,000 stockholders did 
seem to be taking a few modest steps 
in that direction last month. 


MERGERS 


IS THE PRICE 
RIGHT? 


In a merger, “net worth” on 
the books can be a highly 
misleading test of values. 


Wuy should a company worth $47 
million sell itself to another company 
for $21 million? That, when all was 
signed, sealed and delivered late last 
month, was precisely what stock- 
holders of Spencer Kellogg & Sons 
did when they voted to swap shares 
with Textron Inc.* and thereby be- 
come yet another link in the awe- 
somely varied chain of 25 companies 
controlled from Textron’s Providence, 
R.I. headquarters. Each share in 
Buffalo-based Spencer Kellogg, the 
nation’s third largest processor of 
vegetable oils, had a book value above 
$38. For his shares, a Spencer Kel- 
logg stockholder received six-sev- 
enths of a share of Textron common 
worth less than $21 per share in book 
value. 

Downhill Treadmill. Clearly, how- 
ever, Textron was not getting that big 
a bargain. Whatever their value on 
the books, Spencer Kellogg’s assets 
have not been very profitable lately. 
Like most others in the business of 
squeezing commercially valuable oils 
out of soybeans, linseed and such, 
half-century-old Spencer Kellogg had 
been running on a treadmill for more 
than a decade. Last year its sales of 
$116 million were just where they 
were in 1950. Its 1960 net of $1 mil- 
lion was one-third the net ten years 
before. 

Thus, while the Spencer Kellogg 
acquisition seemed a terrific bargain 
in terms of asset values, Textron’s 
Chairman Rupert C. Thompson gave 
up a good deal more in earning power 
than he got. 

Yet early this month, Thompson in- 


*Textron Inc. Traded NYSE. Recent price: 
2514. Price range (1961): high, 2912; low, 
2154. Dividend (1960): $1.25. Indicated 1961 
payout: $1.25. Earnings per share (1960) 
$2.93. Total assets: $272 million. Ticker sym- 
bol: TXT 


BARGAIN? 


In balance sheet terms, Textron got 
a bargain in its purchase of Spencer 
Kellogg. For each dollar of Textron 
equity it gave, it got much more 
both in book value and in sales... 
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... But to make the bargain worth- 
while Textron will have make SK’s 
assets work harder. In both earnings 
and cash flow, Textron paid out 
more than it received. 
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sisted the Spencer Kellogg deal was 
going to work out just fine. “It isn't 
the vegetable oil business we're at- 
tracted to. We’re going to de-empha- 
size that,” said he. “But they have 
some exciting developments in re- 
search with some brand spandy new 
products.” One such “spandy new” 
item is SK’s “Linaqua,” a linseed oil 
paint vehicle that is supposed to have 
all the quality advantages of an oil- 
based paint plus the quick clean-up 
advantages of water-soluble paints 

Just how Thompson proposed to go 
about “de-emphasizing” SK’s vegeta- 
ble oil business—the guts of the op- 
eration—he refused to specify. Con- 
ceivably, he could continue to liqui- 
date processing plants in relatively 
low-profit areas. Spencer Kellogg had 
been doing some of that even before 
the merger. “We know,” insisted 
Thompson, “that we can ultimately 
get a level of return that meets our 
standards.” How long is “ultimately?” 
Said Thompson: “Well, it won’t be 
two months, but it won’t be two years 
either.” 

Based on the record, despite the 
seeming bargain price for Spencer 
Kellogg’s assets, Textron’s Thompson 
has his work cut out for him. 
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All of the “easy to find" gas and oil fields were discovered 
many years ago. The search today goes deeper into the earth and 
extends over ever-widening areas. New discoveries are being 
made and efficient production techniques and tools are making 
larger reserves of gas and oil available. Our company's explo- 
ration and production activities reach into swamp and marsh 
country; out into the treacherous waters of the Gulf of Mexico; 
into dry, desolate areas; across mountains and plains. Whatever 
conditions may be, whatever the 


terrain—if prospects exist for UNITED 


gas and oil production United 


Gas will be there! Cc yay —— 


CORPORATION Headquarters, Shreveport, La. 
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THE MARKET OUTLOOK 


by GERSON D. LUBLIN 


This Changing World 


CHANGE is an immutable force of na- 
ture. It is the one fact which can 
never be denied, the one principle 
that pervades all human activities. 
Nowhere is this more clearly revealed 
than in the economic process. Indus- 
tries start with small beginnings, grow 
over the years, ultimately reach ma- 
turity and, with few exceptions, level 
off or decline. 

In this highly dynamic world the 
rate of change has agcelerated. Today, 
significant change takes place not per- 
haps overnight, but often compressed 
within < few years, rather than re- 
quiring decades as in the past. Ex- 
amples in this post-World War II 
world are legion. We are now living 
with a multitude of industries which 
were virtually unknown 20 years ago. 
New and remarkable products—tele- 
vision, air conditioning, antibiotics, 
synthetic fibers, plastics, convenience 
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foods, to cite just 
a few examples— 
are all around us. 

But change in 
the business world 
goes far beyond 
the mere develop- 
ment of new prod- 
ucts. It has invad- 
ed the very heart of the business 
process in all its aspects—products, 
distribution and merchandising. And 
here, perhaps, the biggest changes of 
all have taken place. A few examples 
will illustrate this point. 

Several weeks ago, in a small resort 
town 100 miles from New York City, 
I talked to the owner of the local 
department store. In a year in which 
the home appliance business has been 


*Mr. Lublin, H. Hentz & Co. partner in 
gl of research, is a guest columnist for 
Mr. Sidney B. Lurie, who is on vacation. 


notoriously competitive and relative- 
ly unprofitable, he told me that this 
portion of his business is the biggest 
in volume and the largest earner. And 
this has been made possible, I learned, 
because he has been able to buy 
directly from the manufacturer—a 
major manufacturer with a_ broad 
product line. In the past he would 
have had to buy through their area 
sales representative. 

The lesson is crystal clear. On a 
broad national scale, discount houses 
have forced retail prices down. In the 
process, the middleman, who hitherto 
had played a significant role, has been 
severely squeezed and in some cases 
eliminated. The consequences of the 
growth of discount house merchandis- 
ing have affected all levels in the ap- 
pliance field, from production straight 
through to sales. 

Another example: On interviewing 
the management of a moderate size 
producer of all types of home enter- 
tainment devices, I learned that the 
bulk of the company’s business today 
is in special brand names. These are 
items carrying the label of a merchan- 
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diser—which may be a store chain or 
another company which previously 
had manufactured the same item. In 
other words, the actual manufacturer’s 
name no longer shows anywhere on 
the product or its container. 

The trend in this direction has been 
a dramatic one. From a multitude of 
producers of ten years ago, there are 
now usually a handful, with some of 
the survivors producing under other 
companies’ labels. The manufactur- 
er’s proven ability to do a better 
price and quality job than its cus- 
tomer—which had previously been in 
the manufacturing business itself— 
is the reason behind this change. The 
production of brand name items is an 
important trend, one which seems 
certain to develop further. 

The paper industry has traditionally 
operated in good part through paper 
“merchants” who buy in bulk from 
the manufacturer and sell in small 
quantities, at relatively modest mar- 
gins of profit, to printers and other 
users. Some large paper merchants 
in the past have also been “convert- 
ers,” cutting large rolls down into 
smaller sheet sizes and thus obtaining 
an extra profit. Keen competition 
among paper mills has resulted in a 
trend toward increased sales to the 
ultimate user, thus bypassing the 
merchants who accordingly find their 
livelihood threatened. Here again is 
a new development, a part of the 
process of change. 

Not only is change inevitable, it is 
also painful. We all cherish the status 
quo and tend to hope that things will 
continue pretty much as they have in 
the past. However, any such attitude 
is fatal to the individual in his per- 
sonal affairs. It is equally so to the 
management of any corporation con- 
tent to rest on its laurels and to 
assume that past success provides 
built-in guarantees for the future. 

Dynamic, effective management ac- 
tually welcomes change, finding in 
it a challenge and a new opportunity 
from which the company may benefit. 
And here is where some of the best 
investments are to be uncovered. In 
fact, perhaps the soundest kind of 
investment is one in which the man- 
agement is not content to coast, but 
makes every possible effort to broaden 
the scope of the operation for the 
benefit of stockholders. There are 
companies which seek tirelessly for 
new areas of development that fit in 
logically with the firm’s background 
and established position. 

F.W. Woolworth is a case in point. 
Faced with a severe and growing 
problem of adequate store personnel, 
it borrowed the concept of self-service 
from the grocery chain field. Within 
the limits of its reasonable capabili- 
ties, Woolworth has been extending 


self-service operations throughout the 
chain. More recently Woolworth an- 
nounced that, through a subsidiary, it 
is about to establish a chain of dis- 
count stores. Growth of the new op- 
eration may be fairly slow, but judg- 
ing from the company’s proven record 
of accomplishment, there is good rea- 
son to think the new venture will 
meet with a marked success. 

J.C. Penney, another merchandising 
leader, has within the last several 
years undertaken a major program 
of selling on credit. This company 
has also announced its intention of 
entering the discount chain field. 

Celanese, not content with its es- 
tablished position in synthetic fibers, 
has invested heavy sums in chemicals 
and plastic facilities in recent years. 
This new business, which already ac- 
counts for a sizable share of earnings, 
should prove increasingly profitable. 

National Distillers & Chemical, a 
leading distiller, is also heavily in- 
volved in the chemical field. The com- 
pany expects continued worthwhile 
growth in this division, which is now 
an important contributor to net. The 
recent merger with Bridgeport Brass 
brings National Distillers into still 
another industry in a substantial way. 

Armour & Co., which has always 
had a modest interest in drugs and 
pharmaceuticals, is in the process of 
expanding its capacity in fertilizer 
chemicals, a development which 
should have an important impact on 
earnings in the years immediately 
ahead. Armour’s outstanding suc- 
cess with Dial soap is evidence of 
management’s willingness to look for 
opportunities outside of its traditional 
areas. 

In an industry which has certainly 
suffered from change in the past dec- 
ade, Paramount Pictures is facing up 
to the problem with aggressive pro- 
motion of pay-TV and a continuing 
interest in the electronics industry 
generally, through partially owned 
affiliates. 

Cluett, Peabody & Co., in a joint 
venture with West Virginia Pulp & 
Paper in Clupak (an extensible pa- 
per), can look forward to noteworthy 
gains in this new division of its busi- 
ness, should its apparent promise 
prove justified. 

United Merchants & Manufacturers, 
through its Robert Hall division, was 
a pioneer on a large scale in retail 
selling of low priced, off-the-rack 
clothing. The company continues to 
promote this most profitable phase of 
its business which shows good evi- 
dence of further substantial growth. 

There are still other companies 
which have met the test of change. 
It is in these that some of the best 
opportunities for long-term invest- 
ment are to be found. 
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ANNOUNCING 
a new Value Line Special Situation Report: 


PECIAL SITUATION 


NO. 


35 


Stock’s 3-to-5-Year Appreciation Potentiality: 160% 


Prior to the release of this new Special Situ- 
ation Report (No. 35), Value Line had selected 
34 other Special Situations—at least one every 
month regardless of the trend of the market as 
a whole. These were all selected because they 
were found on analysis to have extraordinary 
growth potentiality. The period during which 
these monthly recommendations were made was 
one of both rising and falling markets. 


The average price of all 34 Special Situations 
went up six times as much as the Dow-Jones 
Industrial Average, starting from the same pur- 
chase date in each case. (This is the compre- 
hensive record—not a selection—of all Value 
Line Special Situations during the eighteen- 
month period starting January 1, 1960.) 


Value Line is now releasing Special Situation 
Report No. 35—concerning a stock whose recent 
price was 514, whose present appraised asset 
value is more than double this price, and whose 
estimated reasonable value through the mid- 
Sixties is 14, or 160% higher than the price at 
which recommended. 


You are cordially invited to send, now, for 
the illuminating report on this new Speciai 
Situation. 


As you know, past performance is no guar- 
antee of future performance—nothing concern- 
ing the future can ever be certainly known now 
—but the extraordinary results of Value Line’s 
previous Special Situation selections are cer- 
tainly not irrelevant to investors who wish to 
judge the value of any investment service. 


GUEST COPIES AVAILABLE 


With the Guest Subscription offered below we 
will send you—as a Special Bonus—Special Situ- 
ation Report No. 35 together with Value Line’s 
new 86-page Report, on some 75 selected stocks 
in 5 key industries. 

Moreover, in view of what has just taken 
place in the market as a whole, we will also send 
you the new Value Line Summary of Advices 


on 1,000 Stocks and 50 Special Situations. With 
this valuable guide, being released this week, 
you can make an immediate check of every lead- 
ing stock you are concerned about as to its prob- 
able Market Performance in the next 12 months, 
its Appreciation Potentiality over the next 3 to 
5 years, its Quality, and its current Yield based 
on estimated dividend payments in the year 
ahead. 


And for the special “guest” price of only $5 
you will receive (a) the next 4 weekly Editions 
of the Value Line Survey with full page reports 
on each of 300 additional stocks, (bh) a new 
Special Situation Recommendation, (e) Four 
“Especially Recommended Stock-of-the-Week”’ 
Reports, (d) Business and Stock Market Pros- 
pects (weekly), (e) List of Selected Stocks to 
Buy and Hold Now (weekly), (f) The Value 
Line Business Forecaster (weekly), (g) “What 
the Mutual Funds Are Buying and Selling,” 
(h) “What Company Officers and Directors Are 
Buying and Selling” (weekly), (i) Weekly Sup- 
plements, (j) Four Weekly Summary-Indexes 
including all changes in rankings to date of pub- 
lication, and— 





(k) YOU WILL ALSO RECEIVE AT NO EXTRA CHARGE Arnold 
Bernhard's new book, ‘The Evaluation of Common Stocks'’ 
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Fascinating subject, astronomy 
By studying, a man can get to 
know the laws of the skies; the 
habits of the stars, the orbits of 
the planets, and when and where 
to expect the return of Halley’s 
comet. 

But there are still surprises in 
this well-regulated world. Meteors 
appear, seemingly from nowhere, 
blaze a spectacular trail, and van- 
ish. New discoveries that change 
old theories are made constantly. 

The stock market is like the sky 
in some ways. If you study it long 
enough, you get some idea of what 
to expect—how a company’s earn- 
ings will affect the price of its 
stock, what various news develop- 
ments may mean to certain kinds 
of securities, how the market will 
react to threats of war, new taxes, 
or illness in high places. 

But there are surprises in the 
market, too. That’s why it’s best 
never to go out on a limb with a 
categorical statement that the stock 
market is sure to do this or that. 

Remember what J. P. Morgan 
said when he was asked how the 
market would behave. “It will fluc- 


tuate,”’ he said. Amen. 


Merrill Lynch, 
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MARKET COMMENT 


by L. O. HOOPER 


Things Look Better 


Business will get just that additional 
lift it needs from the quick stepping 
up of the defense program. The re- 
covery, which seemed to lose some of 
its vigor in June and July, now should 
be greater, instead of less, than an- 
ticipated. 

There won't be war. In the first 
place, Khrushchev understands Presi- 
dent Kennedy’s language. Secondly, 
the Communist Party program an- 
nounced late in July obviously and 
emphatically assumes no war. The 
cold war will continue to vary be- 
tween cooler and warmer as the Rus- 
sians think they can exploit trouble 
or exploit sweetness and light, but it 
seems highly improbable that they 
will shoot atomic weapons. 

There probably won’t be much in- 
flation, that is, any big increase in the 
price level. But the Government over 
the next year or two will put more 
money into the economy than it will 
take out of it, and that helps business 
volume. The reason any inflation will 
be mild is that there’s enough of 
everything for people to buy and 
people are not doing any “scare” buy- 
ing. Furthermore, any threat of 
rapidly advancing wages or prices 
will be “talked down” in Washington 
by threats of controls, which neither 
labor nor business want. 

The recent stock market “correc- 
tion,” if you choose to call it that, has 
laid the groundwork for a fresh ad- 
vance. The new advance probably 
won't be as hectic as the crazy spec- 
ulation in “wonder” stocks and 
“mystery” issues which featured the 
post-election rise. It probably will be 
in more conventional issues, and 
largely in a new group of speculative 
favorites. That, I think, is all to the 
good. Such a speculation could have 
more reflection in the DJ industrials 
than last spring’s rise did; and the 
high science stocks don’t have to go 
through the roof to make the Dow 
rise to around 740 or 750. 

At least one market commentator, 
during the July doldrums, referred to 
market analysts who expected a tra- 
ditional summer rise as “naive.” I’m 
staying “naive.” The June low in the 
Dow was 673.49. I still have until the 
end of September to get a good sum- 
mer rally. Incidentally, a 10°, rise 
from the June low would carry the 
Dow to 740-741, a figure which per- 
haps is not too unrealistic by the end 
of September. A 5“ rise from the June 
low would be to 717-718, a level that 
could be reached this month. Some- 


times it pays even 
a market analyst 
to be patient! 

I still like the 
idea of Ford Mo- 
tor (90). Earnings 
this year should 
be in the $7 to $8 
range, and $10 looks attainable in 
1962. Eventually the stock probably 
will be split. Next year should be a 
better auto year than either 1960 or 
1961, and Ford appears to be in posi- 
tion to take advantage of it. 

Ekco Products (49), paying $2 
and earning around $3.40 a share this 
year, is a good solid value. The kitchen 
gadget and baker’s ware company 
never in any year of its long history 
has operated at a loss, and always is 
finding new things to sell. The present 
$2 dividend has been paid since 1956. 
This may not be an “exciting” stock, 
but it is substantial. 

The change in management of 
Chrysler (49) would look more ef- 
fective if the company were acquir- 
ing an outstanding merchandiser to 
rehabilitate the slipping sales or- 
ganization. Chrysler’s troubles are 
not financial nor in engineering, nor in 
product, nor in plant weakness. The 
trouble is with the sales organization. 
It is understood that the company’s 
so-called “outside” directors (who are 
very substantial men) have been giv- 
ing Chrysler an abnormal amount of 
personal attention between meetings. 
For the time being, I look on Chrysler 
as an “in-and-out” trading stock 
rather than an issue to buy and keep. 

It seems to me that the semi-con- 
ductor stocks, in spite of their sharp 
declines from their highs, also should 
be looked upon as in-and-out stocks 
for awhile. Some of the best research 
companies in this field apparently 
paid too much attention to develop- 
ing new products and not enough to 
the problems of making products more 
cheaply. Competition in manufactur- 
ing costs is hurting badly. For the 
time being, the growth in earnings 
just is not there. 

Everyone is asking what defense 
shares to buy. Like most analysts, I 
shy away from too many, or too as- 
sertive, suggestions in this field. You 
seldom know in advance just what the 
armed services will buy, and even 
when you do you don’t have much of 
an idea how much money can be 
made on the orders. If the armed 
services really want conventional 
hardware (they already have thou- 
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A few candidates for good market 
behavior this fall: Ford Motor, Boe- 
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SEVEN 
NATURAL GAS 
STOCKS 


Our 22-page August Monthly 
Letter calls natural gas “A 
Growth Industry in Transition.” 
Natural gas customers have in- 
creased 314 times since 1946 
and total operating revenues of 
the gas pipeline and distribut- 
ing companies have risen, since 
1945, to over 8.7 billion in 1960. 
The industry plans to double 
its present plant by 1970. 

Our Monthly Letter deals 
fully with the industry’s princi- 
pal problem: the regulatory sit- 
uation and the Federal Power 
Commission. It discusses the 
“new” Commission, what its 
policies are likely to be, and 
possible legislation; it explains 
how regulatory changes could 
favorably affect the earnings, 
growth potential, and investment 
appeal of natural gas equities. 
Seven issues are recommended. 

Our Letter also includes a 
continuously-reviewed list of 
over 150 favored stocks in other 
groups, with price, yield, divi- 
dend and 1959 and estimated 
1960 earnings on each. For your 
free copy of this Letter, now 
available to investors, simply 
mail the coupon below. 
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MEMBERS OF LEADING STOCK 
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Our 70th Anniversary Year 
2 BROADWAY, NEW YORK 4 
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STOCK ANALYSIS 


Review 


PRESIDENT KENNEDY spoke to us on 
July 25th. He was realistic and forth- 
right, asking for greater preparedness, 


' both in men and materiel, in order 


to lend maximum credence not only 
to our posture of being able to deter 
the potential enemy by the power of 
our nuclear weapons, but also to con- 
vince him of our willingness and 
readiness to fight a so-called “limited” 
war. 

Within a week of the 
speech the stock market advanced 
strongly, carrying the averages to 
new all-time highs. It is tempting, 
if not obvious, to correlate the two 
events and to give credit to Mr. 
Kennedy for getting the stock mar- 
ket out of the summer doldrums. 
This was a coincidence, however, not 
a matter of cause and effect, although 
Mr. Khrushchev undoubtedly will 
use it as proof that we capitalists are 
imperialist warmongers who can 
prosper only by preparing for or 
fighting a war. 

Since Mr. Khrushchev. despite his 
brilliancy, can hardly qualify as a 
Wall Street technician, he may not 
believe our statement that this rally 
had been overdue. Perhaps it was 
“triggered” by the President’s speech, 
but it would have taken place re- 
gardless. The market, after a nor- 
mal reaction following a substantial 
advance, was oversold and ready to 
resume its upward move in reflection 
of the continuing progress of our 
economic recovery. The recommen- 
dation of accelerated armament 
spending, particularly since it was 
not coupled to an immediate tax in- 
crease, may have reassured some peo- 
ple who had misgivings about the 
vigor of this recovery. For my part, 
this factor merely adds unneeded 
emphasis to an existing upward trend. 
It may lead to a boom which I re- 
gard as an exaggerated and poten- 
tially dangerous state of prosperity. 
I expect a rising trend of stock prices 


President's 


| in the months ahead, although a cer- 
| tain 


crisis atmosphere could keep 
enthusiasm from bubbling over until 
the Berlin question has been solved— 
or deferred. 

With many second-quarter reports 
now on hand, it is timely to review 
some of the recommendations and 
suggestions made in this column in 
recent months. In the January 1 issue 
I commented on two convertible 
securities, the United Air Lines 478°, 
debentures, due 1985; and the Stand- 
ard Packaging 6‘, preferred stock. 


by HEINZ H. BIEL 


After absorbing 
Capital Aijrlines 
on June 1, United 
is now the largest 
domestic carrier. 
The full benefits 
of this merger will 
not show up until 
the two systems 
have been coordinated and integrated, 
but meanwhile I expect that the 
American traveller, like the Euro- 
pean, will fall in love with, and favor 
the Caravelle now being introduced 
on several of United’s routes. The 
debentures, presently 134 after hav- 
ing sold as high as 143%, are con- 
vertible into the stock at 3742, thus 
selling at a premium of only about 8 
points, or 6.3°,, above conversion 
parity. They are a good investment 
in the air transport industry, although 
their appreciation potential has ob- 
viously diminished. 

Standard Packaging preferred 
(convertible share-for-share into 
common) has made no lasting prog- 
ress due to the company’s unex- 
pectedly disappointing earnings for 
the first half of 1961. My recommen- 
dation is withdrawn. 

I remain partial towards certain 
food stocks which combine the ideal 
ingredients for profitable, yet con- 
servative investment: growth plus 
stability. Corn Products and Beech- 
Nut Life Savers (Forses, Feb. 15) 
have done well in every respect and 
should be retained. Beech-Nut, with 
a net income of over $3 a share for 
the 12 months to June 30, 1961, re- 
mains attractive even at its present 
all-time high of 71 in view of its 
highly favorable earnings trend. The 
current modest dividend of $1.70 a 
share most probably will be increased 
before long. 

Pepsi-Cola (Forses, Jan. 1) and 
Colgate-Palmolive (Forses, May 15) 
have been unspectacular, but satisfac- 
tory investments which continue to 
deserve favorable consideration. Pep- 
si-Cola is headed for record profits of 
about $2.25 a share this year. Col- 
gate’s new management may need 
another year before being able to 
lift the profit margin on its domestic 
business to a more satisfactory level. 
Earnings this year are estimated at 
$2.60-$2.75 a share. 

Indiana General (Forses, May 1) 
may have been affected marketwise 
by the widespread disillusionment 
with the lagging earnings growth of 
many popular stocks in the elec- 
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STAND 


iy ANNOUNCES . .. 

© CENTRAX LTD. TO MAKE R-S AXLES 
IN GREAT BRITAIN 

© 2nd QUARTER NET 40% ABOVE Ist 

© REGULAR DIVIDEND DECLARED 





The Board of Directors has today 
declared a regular quarterly dividend 
of fifty cents (50¢) per share on the 
Common Stock of the Company, 
payable September 10, 1961, to 
shareholders of record at the close of 
business August 17, 1961. 


A. A. Finnell, Secretary 
July 24, 1961 





Rockwell-Standard serves: 
Transportation * Construction 
Agriculture * Petroleum 
Public Utilities * General 
Industry and Government 


Rockwell-Standard produces: 
Axles * Transmissions 
Torque Converters 
Leaf and Mechanical Springs 
Bumpers * Cushion Springs 
Brakes * Forgings * Stampings 
Grating * Universal Joints 
Executive Aircraft 
Lighting Standards 
Gas and Liquid Filters 


ROCKWELL-STANDARD 
CORPORATION 











Making Profits in 
STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 
for Making Market Profits—and Keeping 
Them. 


FREE ON REQUEST 


Literature on Figure Charts of Stocks and 
Commodities . . a daily price change 
service . . . and instruction material. All 
will be sent free on request. Just write 
for Portfolio F-90. 


MORGAN, ROGERS & ROBERTS. Inc. 
150 Broadway New York 38, N. Y. 








Easier Way to Trade for Bigger 


COMMODITY 
PROFITS 


Once-a-week instructions to your broker takes care 
of all trading details. Our weekly letter tells you 
where to buy, sell, take profits or place stops. 
Learn how to increase capital and income in these 
fast-moving markets that enable your funds to 
work 14 times as hard as they can in stocks. Send 
for free booklet and recent trading bulletins today. 


COMMODITY FUTURES FORECAST 





| the level of six months ago. 





90 West Broadway, New York 7, BArclay 7-6484 
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tronics industry. Indiana General, 


| however, is not likely to disappoint 


its stockholders. Management reports 
a record backlog of orders and ex- 
pects record earnings this year. My 


guess is about $1.50 to $1.60 a share, | 


possibly more. The stock, still around 
42, is attractive. 

Sperry Rand (Forses, Mar. 15) 
rose quickly from 26 to 35, only to 
give up most of this advance in a 
subsequent correction following pub- 
lication of the miserable earnings for 
the fiscal year ended March 31, 1961. 
I had thought this factor had been 
known and discounted. Sperry Rand 
has now turned the corner, however, 
and earnings comparisons will be- 
come increasingly favorable begin- 
ning in 1962 when the computer divi- 
sion will contribute to, rather than 
detract from, profits. 

Burroughs (32) on the other hand, 
is eliminated from my recommended 
list because earnings continue to be 
unsatisfactory. 

Two weeks ago Loew’s Theatres 
(Forses, July 1, 1960) opened its 800- 
room Summit Hotel, the first new 
hotel in New York City in a genera- 
tion. It was conceived, built and com- 
pleted in record time, reflecting fa- 
vorably on the company’s energetic 
new management and _ controlling 
stockholders, the Tisch brothers. The 
market has given full recognition to 
this remarkable accomplishment and 
the stock has advanced from 16 to 35 
in a little more than a year. At least 
partial profit-taking would seem to 
be in order to allow 
catch up. 


An even bigger hotel, the 2,000-room | 


Americana on Seventh Avenue and 
52nd Street in New York, is sched- 
uled for opening a year from now. 
Also to be completed in 1962 are two 
300-room motor hotels and a super- 
de luxe Park Avenue hotel in New 
York City as well as a 450-room 
Americana in San Juan. It will take 
considerable time for the company to 
absorb pre-opening expenses and to 
translate potential profits into actual 
earnings. 

Time, Inc. (Forses, Feb. 1) has 
been hurt more than anticipated by 
the slump in advertising revenues, 
necessitating a downward revision of 
estimated 1961 profits. The stock has 
reacted over 20 points from its high 
and, at 82, is selling slightly below 
While 
the longer-range outlook is favor- 
able, assuming that the new book 
division will contribute appreciably 
to profits, other stocks may give a 
better account of themselves over the 
more immediate future. Ford (90) or 
Sterling Drug (86) are suitable sub- 


| stitutions. 


earnings to | 


5 Warrants... 
Very Low-Priced 
Speculative Package 


When you can afford a speculative position, 
stock warrants may benefit you in three ways: 
1. You can work with little money; 2. You 
can get in on young and potentially fast-to- 
grow companies; 3. Your profit Prospects may 
be multiplied by “warrant leverage.” 

Our analysts recently completed our latest 
“Profit Guide to 67 Active Warrants”... and 
in the process have selected 5 very low priced 
warrants which seem to offer an unusual “‘op- 
portunity package.” Success with just one of 
them should more than carry any poor results 
from the other four. 


You may have a copy of our Special Report 
“§ Very Low-Priced & ae iy + /ar- 
rants” plus our new “Profit Guide to 67 
Active Warrants” as a bonus with a 2-week 
guest subscription to our weekly advisory 
service The Growth Stock Letter for only $1 
(new readers only). Simply mail your name, 
address and $1 to Danforth-Epply Corp., 


Investment Advisors, Wellesicy Hills 81, Mass. 
| Ask for report #F-69. 
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Bullock 
Fund 


Canadian 
Fund 


Dividend 
Shares 
Nation-Wide 
Securities 
CALVIN BULLOCK, LTD. 


Established 1894 
ONE WALL STREET, NEW YORK 5 








NATIONAL 
DISTILLERS 


and 


CHEMICAL 
CORPORATION 


The Company with 
the Five Industry Future 


DIVIDEND NOTICE 
The Boord of Directors hos declared 
© qua terly dividend of 30¢ per share 
on the outstanding Common Stock, 
payable on September |, 1961, to 
stockholders of record on August 11, 
1961. The transfer books will not 
close. 
PAUL C. JAMESON 


July 27, 1961. Treasurer 


LIQUORS + CHEMICALS 
PLASTICS + FERTILIZERS 
METALS 











FUND ING 


The Dreyfus Fund is a mutual fund 
in which the management hopes 
to make your money grow and 
takes what it considers sensible 
risks in that direction. 

Prospectus free from your securities dealer 


or write Department fF 
DREYFUS corp., 2 B’way, New York 4, N.Y. 
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Advice 
SINCE JANUARY 1960 WE HAVE 
RECOMMENDED ONLY 9 STOCKS: 


Brush Beryllium @ 29 
Philips’ Lamps @ 101% 
\. C. Nielsen @ 26 
Manpower, Inc @ 391% 
Sanborn Co. @ 53% 
C-E-I-R @ 27 
Nuclear Materials (@ 63 
Sterilon Corp (@ 24 
Restaurant 154 


now 4714 
now 1541, 
now 53 
sold 51t. 
sold 63 
now 48 
now 8&5 
now 235, 
now 154 


Asso (a 
Since our recommendation, 3 of these 
stocks have been bought heavily by Mutual 
-Funds .. . and 3 have split. 

The REPORT intends to confine its 
recommendations to a limited number of 
unique Special Situations where prospects 
for substantial capital gains appear great- 
est. We recommend when to buy 
equally important—when to sell. 
Thanks to the spectacular profits indicated 
above, the REPORTS have attracted a 
large following among brokers as well as 
individual investors. 


and, 


For an annual subscription (12 monthly 
plus the current REPORT as a 


simply mail the coupon below. 


THE LAZARUS REPORT 
370 Lexington Avenue, N. Y. 17, N. Y. 


ssucs 


bonus 


Enter my subscription for one year. 
Enclosed $20 Bill me 
Name 








Street 
City State 
*current prices 7/28/61 
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BINVESTMENT POINTERS 


by KENNETH WARD* 


Seasons, Stalemates, Spending and Stocks 


IN THE SPRING, entranced by the 
analogy of a stock market rising with 
the sap in the trees, some individuals 
like to anticipate a “spring-summer 
rise.” In the autumn when the leaves 
are falling, they think in terms of a 
“seasonal decline.” 

The record shows that there have 
been quite a few more spring-sum- 
mer rises than there have been de- 
clines, and about as many autumn 
falls as there have been rises. It 
would be hard indeed to find in the 
chronology of seasonal market move- 
ments any six-month period when 
there was not some recovery that 
could be termed a rise, or a decline 
that could be called a fall. Yet, too 
many individuals still place their 
fortunes on the doorstep of Lady Luck 
and base their interpretation of mar- 
ket movements according to the stars, 
the seasons, the law of averages. 
However, a study of the price action 
during the last five months of each 
year since 1900 shows that the bulls 
do have a slight advantage for the 
balance of 1961. 

Seasonal considerations are among 
several that should be studied when 
trying to forecast market trends and 
prices, yet they obviously are not the 
major ones. Therefore, it seems ap- 
propriate to review the various items 
which are exerting a combined in- 
fluence on today’s stock market. 

e Politics: Political thinking has 
often played a very important role in 
business and finance. In 1896, for 
example, when William J. Bryan de- 
clared “Thou shalt not crucify man- 
kind upon this cross of gold,” stock 
prices were profoundly affected. A 
Bryan triumph at the polls would 
have indicated sweeping changes in 
our economic structure and the mar- 
ket recognized this by declining 
sharply. On the other hand, when 
Dwight D. Eisenhower was elected in 
1952, the market interpreted this as 
a switch from business reform to 
business encouragement and_  ad- 
vanced almost without interruption 
until early 1956. Similar action pre- 
vailed again last November when John 
F. Kennedy's election suggested a 
strong antirecession spending policy 
and the Dow industrials soared. The 
market always looks ahead and an- 
ticipates the future anywhere up to 
six months in advance. 

e Credit: A second essential feature 
of the market’s background concerns 
credit, which still is in an expanding 
phase. It appears unlikely that the 


Federal Reserve 

will tread on 

the credit brakes 

unless business 

reaches a much 

higher level, and 

spending, result- 

ing in_ inflation, 

really begins to 

get out of hand. In this connection, 
it should be pointed out that some 
individuals, who have been stating 
recently that the market is abnormal- 
ly high, have been overlooking not 
only the fact that money is easier, but 
also that heavier foreign and military 
expenditures will fan the embers of 
inflation. A further decline in the dol- 
lar’s value, perhaps as much as 2% a 
year, seems almost certain. 

e Business: Meanwhile, although 
there are admittedly a few weak spots 
on the business front—such as unem- 
ployment, the continuing squeeze on 
profit margins and, of course, the 
threat of increased taxes—the over- 
all picture is gradually improving and 
the longer range background factors 
seem bullish, looking ahead into 1962. 
The current improvement would be 
boosted greatly by an expected pickup 
in the bellwether steel and auto in- 
dustries this fall, following their usual 
summer vacation slump. Preliminary 
estimates indicate that the gross na- 
tional product increased _ sharply 
during the second quarter, consumer 
spending is rising and the Federal 
Reserve Business index, now 110, is 
expected by many economists to carry 
above 120 by mid-1962. 

e Cold War: Rapid changes and 
developments taking place in the cold 
war and te current crisis over Berlin 
have caused many investors to be- 
come apprehensive and more cautious 
about buying stocks on any broad 
scale. However, the cold war has 
been with us for a long time and the 
market seems to understand that such 
international problems will not be 
solved overnight. Barring an open 
conflict, which is not expected, the 
Berlin situation has guaranteed a 
sharp increase in military spending. 

e Psychology: Public psychology 
has always been a most important 
factor in determining stock prices. 
While there has been some loss of 
confidence in the Administration’s 
ability to deal with international and 
domestic economic problems, investor 


*Mr. Ward, guest columnist, is partner in 
charge of research of Hayden, Stone & Co., 
New York City. 
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Opportunities in WARRANTS 


If you ere interested in each $1 do 

the work of $100 or $1, in o 

morket——then you should be interes 

in common stock WARRANTS. 

What are warrants? 

How is it that each dollar wisely in- 
vested in warrants during a bull mar- 
ket may bring capital appreciation as 
much as 1000% or more over the same 
dollar invested in common stocks? 

How do some warrants make sensa- 
tional gains; $100 investments in some 
cases appreciating to as much as 
$50,000 in a few years? 

@ How do ycu avoid the equally great 
losses which may follow unintelligent 
speculation in warrants? 

@ What warrants are outstanding in to- 
day's market and how should they 
be bought and sold? 

For the answer to all these questions, you 

should not miss the most widely-praised and 

only full-length study of its kind—'’THE 

SPECULAT IVE MERITS OF COMMON STOCK 

WARRANTS" by Sidney Fried. For your 

copy of this book detailing the full story of 

warrants, and a current list of 110 warrants 
you should know about, send $2.00 to 


R. H. M. Associates, Dept. G@»> 

















F-185, 220 Fifth Avenue, New 
York 1 - Y. or send for 
free descriptive folder. 
YALE & TOWNE 
294th Quarterly Dividend 
37¥2¢ a Share 
Payable: 
Oct. 2, 1961 
Record date: 
Sept. 15, 1961 


Declared: 


July 27, 1961 


Elmer F. Franz 
Vice President 
and Treasurer 


THE YALE & TOWNE orc. co. 
Lock and Hardware Products since 1868 
Materials Handling Equipment since 1875 
Cash dividends paid every year since 1899 











Air REDUCTION 
Company, Incorporated 


177% CONSECUTIVE 


COMMON STOCK DIVIDEND 


The Board of Directors has de- 
clared a regular quarterly divi- 
dend of 62%¢ per share on the 
Common Stock of the Company, 
payable on September 5, 1961, 
to holders of record on August 
18, 1961. 


July 26, 1961. 
T.S. O'BRIEN, Secretary 
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INVEST IN DIAMONDS 


Buy Diamond Jewelry direct from one of Amer- 
ica’s well known diamond cutters. Pay only 
actual market price. Save '5 to '2 

Se ee eee eS Se Se eee eee eee eee 


Mail Free 54 Page Catalog 
EMPIRE DIAMOND CORPORATION 
Empire State Bidg., Dept. 46, N.Y. 1, N.Y. 


Name 


Address 
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confidence in the future of business | 


and the stock market still is very 


strong. The investing public does not | 


seem overly anxious to trade sound, 
dividend paying equities for a long- 


| term doubtful dollar. 


Thus, politics, credit, business, the 
cold war and the prevailing psychology 
of investors are most important to 
consider when deciding whether to 


buy or sell a stock today. It should be | 


mentioned that the technical position 
of the market at the moment of taking 
action is also extremely important. 

Reviewing many such factors at the 
present time, the general bull mar- 
ket’s pattern has not shown the signs 
of technical deterioration that would 
indicate a severe impending decline; 
indeed, it has been relatively strong 
with volume expanding on recoveries 
and contracting during reaction. 

Having considered the above five 
important factors and the basic 
statistics along with 
technical studies, the following brief 
comments on just a few groups, with 
favored stock recommendations are 
submitted: 

AIRCRAFT AND AEROSPACE: High vol- 
ume of defense spending should be 
well maintained for many years and 
most stocks in this group indicate 
higher levels. I favor Boeing (52), 
Lockheed (50), North American Avia- 
tion (53), and Grumman (38). 

Rats: A relatively depressed group 
with well covered yields, improving 
fall earnings outlook and merger 
prospects. I favor investment in 
Atchison, Topeka & Santa Fe (25), 
Illinois Central (42), Northern Pacific 
(42), Chesapeake & Ohio (58), and 
Norfolk & Western (101). 

CHEMICALS: Profits in this industry 
should show significant improvement 
over 1960. I favor Hooker (38), Mon- 
santo (53), Olin Mathieson (50) and 
Dow Chemical (78). 

Motors: I favor Ford (90), General 
Motors (47) and Chrysler (48) as a 
reasonable speculation. 

Russers: Outlook for the full year 
is bright. I favor Goodrich (69), 
Goodyear (43), Firestone (46) and 
General Tire (76). 

Drucs: I favor Carter Products (54) 
and Abbott Laboratories (69). 

Oms: I favor Phillips Petroleum 
(62), Standard Oil of California (52), 


| Socony (46), Sinclair (42) and Stand- 


ard Oil of Indiana (50). 

Ten lower priced, more speculative 
stocks with interesting longer-term 
improved earnings prospects are: 


| Ronson (19), Minerals & Chemicals 
Rayonier | 


(28), United Fruit (26), 
(21), Fruehauf Trailer (28), Giddings 


| & Lewis (19), Siegler (29), Lear (24), 


Baldwin Lima (16) 
Chibougamau (9). 


and Campbell 





$14,000 A YEAR 
... NOW 1AM 
REALLY LIVING! 


By a Wall Street Journal 
Subscriber 


A few years ago I was going broke on 
$9,000 a year. High prices and taxes were 
getting me down. I had to have more 
money or reduce my standard of living. 

So I sent for a Trial Subscription to 
The Wall Street Journal. I heeded its 
warnings. I cashed in on the ideas it gave 
me for increasing my income and cutting 
expenses. I got the money I needed. And 
then I began to forge ahead. Last year 
my income was up to $14,000. Believe 
me, reading The Journal every day is a 
wonderful get-ahead plan. Now I am 
really living! 

This story is typical. The Journal is 
a wonderful aid to men making $7,500 
to $25,000 a year. To assure speedy de- 
livery to you anywhere in the U.S., The 
Journal is printed daily in seven cities 
irom coast to coast, 

‘The Wall Street Journal has the largest 
staff of writers on business and finance. 
It costs $24 a year, but in order to ac- 
quaint you with The Journal, we make 
this offer: You can get a Trial Subscrip- 
tion for 3 months for $7. Just send this 
ad with check for $7. Or tell us to bill you. 
Address: The Wall Street Journal, 44 
Broad St., New York 4, N.Y. FM 8-15 











GROW TH 


INDUSTRY 
SHARES, Inc. 


—a Mutual Fund investing in 
stocks selected for possible 
long-term growth 


Priced at Net Asset Value per share plus 3% 
on investments under $2,000, and down to 
1¢% on investments of $25,000 or more. Re- 
demption and reinvestment at 100% of Net 
Asset Value. 


Ask for a prospectus 

Fund—reviewing 
its record, its in- 
and offering its shares. 


describing the 
its objec tives, 
vestments, 


Growth Industry Shares, Inc. 

6 North Michigan Avenue, 

Suite 1000-D, Chicago 2, Illinois 
Without obligation please send me a copy 
of the prospectus describing your Fund. 


Name 


Address 


* Zone State 

















ROWE PRICE 
NEW HORIZONS 
FUND, INC. 


OBJECTIVE: Possible capital gains through 
the medium of wide diversification of highly 
speculative stocks with the hope that a sub- 
stantial number will be outstanding growth 
stocks of the future. 


OFFERED AT NET ASSET VALUE: There is no 
sales load or commission. 


A Prospectus explaining how shares may 
be purchased and at what time they 
will become redeemable may be ob- 
ta ned from the Fund. 


Rowe Price New Horizons Fund, Inc. 
10 Light Street, Dept. 8 
Baltimore 2, Maryland 


NAME 








ADDRESS 











Notice of Expiration of Warrants 


Warrants to purchase Common Stock of 
The General Tire & Rubber Company 
expiring September 15, 1961 


Notice is hereby given that the 
Warrants described above may not 
be exercised after September 15, 
1961. Any holder of such Warrants 
desiring to exercise his right to pur- 
chase Common Stock under such 
Warrants is advised to take such ac- 
tion in sufficient time prior to Sep- 
tember 15, 1961 so that the rights 
will not be lost. No exercise can be 
accepted after such date. 


The General Tire & Rubber Company 
by F. W. Knowlton 
Vice President and Secretary 








The Interim Technical Review 


igt the yughtful appraisals of be re 
ih ipated stock trends, using well-rounded aE, (A 
critical selectivity & careful timing, intended for 
professional & sophisticated private investors & specu 
lators. Ulustrated with classic Point & Figure charts 
Twice monthly. By subscription, moderate cost. Com 


plimentary to active brokerage clients 


REND WOLFE & Co. 


Members N.Y. Stock Exchange 
2) Dept. F-8, 72 Wall St., N. ¥. 5. N. ¥ 


TECHNICIAN’S PERSPECTIVE 


Problems in Breadth 


THE way things have been going in 
the stock market since the middle of 
May, we are quite likely to be hearing 
a good deal of comment from tech- 
nicians who specialize in “breadth” 
theory. Since breadth-of-the-market 
analysis is pretty fashionable nowa- 
days, and because it deals with some 
very basic aspects of the stock mar- 
ket, I thought I might try to sketch 
in some of its background. I must 
emphasize, however, that there is no 
uniformly accepted procedure; most 
breadth analysts develop their own 
wrinkles and preferences. 

The primary tool of breadth analy- 
sis is the so-called advance-decline 
index. This index can be constructed 
from daily or weekly statistics for the 
number of stock issues advancing and 
declining on the New York Stock 
Exchange. For example, during the 
week ending July 21, 1961, a total of 
1,454 issues was traded; of these is- 
sues, 437 closed with gains for the 
week and 867 closed with losses. On 
balance (deducting the gains from the 
losses), a total of 430 issues declined, 
or 29.6% of all issues traded. At the 
close of the preceding week, the A/D 
index (line A) shown on the accom- 
panying chart had stood at 1057.7: we 
now deduct the net-decline percent- 
age of 29.6, to bring the A/D line to 
1028.0 for the week of July 21. (The 
reader can start an advance-decline 
line at any time by simply using an 
arbitrary number as a point of de- 
parture. ) 

For the week ending July 28, the 
total number of Big Board issues 
traded was again 1,454; advances 
numbered 898, and declines 416, leav- 


by JOHN W. SCHULZ* 


ing 482 advancing 
on balance, or 
33.2% of all issues 
traded. Now we 
add the net-ad- 
vance percentage 
to the A/D num- 
ber for the week 
earlier and thus 
post the index at 1061.2, the last entry 
on the chart. 

There are several variations on this 
method, but the one I have described 
is probably the most widely used to- 
day. It produces a running, cumula- 
tive total of daily o- weekly advance 
and decline pluralities among issues 
traded. While the advance-decline 
line has no monetary value, it does 
quite realistically describe the ebb 
and flow of bullish and bearish senti- 
ment among all investors and specula- 
tors, regardless of the price and qual- 
ity of their holdings. To be precise, 
the A/D index shows from entry to 
entry whether the plurality of rising 
or falling Big Board stocks grows or 
shrinks. 

That the A/D index is adequately 
realistic is indicated by the generally 
close resemblance of its profile to the 
contours of the familiar stock price 
“averages,” such as the Dow-Jones 
industrials (line B) and the Standard 
& Poor’s industrials (line C). In fact, 
rather logically, the A/D index often 
looks like a compromise between the 
price averages and the line (D) show- 

Mr. Schulz is a partner in the New York 
Stock Exchange firm of Wolfe & Co. Many 
of his opinions are based on analytical tech- 
niques whose rationale and scope were out- 
lined in his columns of May 1 and 15, 1961 


Reprints of these are available from him on 
written request 














[DOW THEORY LETTERS 


by Richard Russell 


Read by professionals and serious investors 
throughout the world. Send for brochure explain- 
ing the Dow Theory, reprints of the author's 
four recent articles in BARRON'S, and a one- 
month trial subscription (4 issues), $1.00. 
($50.00 annually, Airmailed.) 


Dept. F, 125 East 93rd Street, N. Y. C. 28 
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ing trading activity (share turnover) 
on the Big Board. It is when market 
breadth, as reflected by the A/D line 
and by trading volume, gets out of 
gear with the price averages that the 
technician has something tangible to 
work with. 





One of the basic assumptions of | 


breadth theory is that the Dow-Jones 
industrials alone cannot make a bull 
market; for the real thing, the tide of 
rising prices has to sweep along a 
growing plurality of stock issues, not 
just the 30 blue chips of the DJI. This 
requirement was very adequately met 
during the first three months of the 
current year when, as shown by the 
chart, the A/D index rose more swift- 
ly than either of the industrial aver- 
ages. 

In March and April the A/D line 
slowed down somewhat, but it kept 
more or less in step with the indus- 
trials; and on May 19, all three lines 
established a new high. During the 
following weeks the A/D line sagged 
away much more quickly than the 
DJI; faster too than the S&P indus- 
trials, even though the latter showed 
more weakness than the DJI. In 
other words, judging by a census of 
issues declining-on-balance, the mar- 
ket was weaker than the 30 blue- 
chip DJ industrials suggested—a fact 
that was corroborated by the much 
broader S&P index of 425 industrials. 
Additional confirmation was supplied 
by the volume line, which had topped 
out in the week of April 8, well ahead 
of the three other lines. (It takes no 
specialized theory to support the ex- 
perience that no uptrend can survive 
a steady contraction of trading vol- 
ume.) 

So, from May 19 until well along in 
June, there was a divergence of de- 
gree between the A/D line, portray- 
ing general market breadth, and the 
DJI, reflecting blue-chip price behav- 
ior. However, with the week ending 
July 21 the divergence developed a 
difference: the A/D made a new low 
by a noticeable margin, but the DJI 
closed only 35 cents under its previous 
low of June 30 and immediately pro- 
ceeded to rally to within fractional 
distance of its peak of May 19. 

Another basic assumption of breadth 
theory is that the A/D line alone can- 
not make a bear market: the blue 
chips must be “in gear” with breadth. 
This assumption is demonstrated by 
the October 1960 lows when the DJ 
industrials showed greater resistance 
to selling than the A/D line. At pres- 
ent the industrials are again leading 
the A/D line. 

But if the DJI now goes to a new 
high, the breadth argument will swing 
the other way: a new high in the in- 

(CONTINUED ON PAGE 57) 
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STOCK MARKET SLIDE 
WITHIN 30 DAYS? 


An Opportunity to Test Our Forecast Skill! 


Some expert# think that there is a severe drop in 
stock prices coming. Others believe the recent 
market action is simply clearing the way for a 
further rally to new all-time highs. Would you 
like to know what action we are now recommend- 
ing to’ our thousands of subscribers? 


Our Dow Theory experts have been amazingly 
accurate in predicting major market moves, as 
our thousands of regular subscribers will attest 
Three weeks before the great 1929 market crash, 
the Dow Theory clearly signaled the coming col- 
lapse. More recently, we were able to help our 

i the declines of 1948, 1953 
957, 1960 and cash in on the great rises of 1953 
1956, 1958, 1959 and so far this year 


You can be included in our “‘private signal 
system’’ by simply becoming a trial subscriber to 
the Dow Theory Forecasts Investment Service for 
the next 30 days. All we ask is one dollar to 
cover the cost of postage and handling. And as a 
Special BONUS, if you act now, we will also send 
you at no other cost, our Special Report on 7 
NEW STOCKS that we think offer unusual profit 
possibilities. Here is an exceptional opportunity 
(offer to new trial subscribers only) to try one of 
the country’s leading investment services directly 
by mail, and have our assurance that for the next 


30 days, at least, you will be among the first to 
receive any signals that may be sent out 

This Special Dollar Offer to become a trial sub- 
scriber and sample our complete investment serv- 
ice places you under no obligation. Have the peace 
of mind that can only come from knowing that, 
no matter what happens to the stock market, the 
wisdom and counsel of a reputable investment 
service is on hand to guide and help you 


AND WE SEND YOU ALL THIS TOO! 


With the Weekly Forecast, sent to you each 
Friday, you will also receive such things as: (1 
Our Stock Services Digest, a weekly consensus of 
what 16 other leading investment services are 
recommending; (2) Our Private Market Commen- 
tary; (3) Our Master List of Stocks; (4) Industry 
Surveys; (5) Growth Stock Recommendations 
(6) Model Stock Portfolios; (7) Over-the-counter 
Recommendations 

And in addition, you will receive by return mail 
as a Special Bonus, our report on the 7 NEW 
STOCKS for the present buying opportunity. This 
is an unusual Opportunity to test the skill and 
forecasting ability of one of the country’s leading 
investment services with our compliments. No 
salesman will call. This offer open to new trial 
subscribers only 


panacccnenenn==-=-SPECIAL DOLLAR OFFER-=--------=------4 


DOW THEORY FORECASTS, INC. 

17 E. 48th St., Dept. F 8-15, N. Y. 17, N. Y. 
I want to find out whether your Dow Theory 
ment Service is as profitable and dependable as } 
say. Please send me your Weekly 
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time during this trial period. please advise us 


Invest- 


Forecasts and other 
Services for the next 30 days to the address given 
STOCKS 
I en- 
close one dollar to help cover the cost of postage and 
(If not delighted with our Service at an) 
and we 
will even refund your collar for postage and handling 
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Let Barron’s become 


Your No. 1 Guide 
To Investing 


17 weeks’ trial... $6 


When you start reading Barron’s, 
quickly find that it gives you everything 
you need to know to help you handle your 
investment affairs with greater understand- 
ing and foresight: 

irst, you are shown what, where, and 
why the REAL VALUES are, behind cur- 
rent security prices. 

Second, you get a fund of information 
that enables you to weigh the merits of 
different securities—and pick the ones you 
want to suit your investment objectives. 

Third, you increase your understanding 
of all financial information you may read 
or hear elsewhere. You acquire a know- 
how about investing that helps you build 
your capital and increase your investment 
income. 

No other business or investment publica- 
tion is like Barron's. It is written for the 
man who makes up his own mind about his 
own money. It is the only weekly affiliated 
with Dow Jones, and has full use of Dow 
Jones’ vast, specialized information in serv- 
ing you. 

Barron’s subscription price is $15 a year, 
but you can try it for 17 weeks for $6. This 
trial subscription brings you the investment 
implications of current political and eco- 
nomic events .. . and the perspective you 
must have to anticipate trends and grasp 
profitable investment opportunities. 

See for yourself how important Barron's 
can be to you in the eventful weeks ahead. 
Try it for 17 weeks for $6 (full year $15). 
Just tear out this ad and send it today with 
your check for $6; or tell us to bill you. 
Address: Barron's, 392 Newbury Street, 
Boston 15, Mass. F-815 
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agement policies since 1925 + $40,000,000 reserves 
« Assets over $650,000,000 + Accounts insured 
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CROWTH STOCK 
Sas FUND, INC. 
[W) BALTIMORE, MARYLAND 
OBJECTIVE: Possible long term growth 
of principal and income. 
OFFERING PRICE: Net asset value. 
There is no sales load or commission. 


REDEMPTION PRICE: Net asset value 
less 1%. 





Prospectus on request 


Dept. B 
10 Light Street Baltimore 2, Md. 











Investments 
Geared to 
America’s Growth 


THE 
JOHNSTON MUTUAL 
FUND Ine. 


No sales charge or commission 

No redemption charge 

No binding contracts 

You buy or redeem shares at 

net asset value 

Accumulation Pian available 

Prospectus upon request 

The Johnston Mutual Fund inc. 
230 Park Ave., Dept. F, N. ¥. 17, N.Y. 
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90th CONSECUTIVE 


DIVIDEND 


The 90th consecutive 
quarterly dividend was 
declared this day by the 
Board of Directors of 
Rockwell Manufacturing 
Company. A dividend of 
40¢ per share on outstand- 
ing common stock will 
be paid on September 8, 
1961, to shareholders of 
record at the close of busi- 
ness on August 18, 1961. 


August 1, 1961 


P. A. Wick, 
Secretary 


© 


LOOKING FOR A PLANT SITE? 


ie FOR PROFESSIONAL 
FACTORY LOCATING 
SERVICES 
write, wire or phone J. D. Eppright 


TEXAS POWER & LIGHT CO. Dallas 


54 


ROCKWELL 
MANUFACTURING Co. 
Pittsburgh 6, Pa. 





I MARKET PERSPECTIVE 


by ELMER M. SHANKLAND 


What Every Investor Should Know About 
Life Insurance Stocks 


Tue life insurance policy is a basic 
and vital component of most people’s 
estate and retirement planning. De- 
spite this primacy of interest, the 
value of investment in life insurance 
stocks is frequently overlooked. Con- 
sidering the great preponderance of 
Americans owning some kind of life 
insurance coverage, it is an interest- 
ing paradox that relatively few own 
shares of life insurance companies. 

In the past, the average investor 
tended to shun life insurance shares 
mainly because: 1) they were re- 
garded as highly conservative and 
somewhat esoteric investments only 
suited to the more sophisticated and 
wealthy investor and 2) an analysis 
of a company’s profitability was diffi- 
cult to make, so that many people 
were unable to gauge even the most 
rudimentary measures of value. 

Still, as the accompanying table so 
clearly shows, investors who have ig- 
nored life insurance stocks have done 
their investment programs a grave 
disservice. The postwar increase in 
value of a $10,000 portfolio of selected 
growth stocks was greatly exceeded 
by the gains recorded through a like 
amount invested in life 
stocks. 

The great vogue in life insurance 
stocks reached its zenith in 1955 after a 
near-vertical price rise since the be- 
ginning of the Fifties. In recent years, 
while the effects of the 1959 tax law 
were being assessed by investors, these 
stocks have generally paralleled the 
movement of industrial shares. How- 
ever, shares of several companies are 
continuing to out-strip the general 


insurance 


market and from 
all indications 
should continue to 
do relatively well. 

The life insur- 
ance industry had 
its beginnings in 
1759, when the 
first insurance company was formed. 
Aggregate assets of life insurance 
companies first exceeded $1 billion in 
1894. In the intervening period, a nev 
record level of assets was attained 
every year, culminating in the current 
peak of around $120 billion. Life in- 
surance in force climbed from $8.6 
billion at the start of the century to 
$585 billion at the end of 1960. Dur- 
ing this span of years the number of 
policies in effect rose from 14 million 
to 300 million. Except during the de- 
pression years (when it held its own), 
life insurance in force has about dou- 
bled every ten years since the begin- 
ning of the 20th Century. 

This powerful and sustained growth 
shows no signs of slackening in the 
foreseeable future. Average life in- 
surance protection was about $2,800 
per family in 1942. It rose to $10,200 
in 1960, and is projected to mount to 
$15,000 per family by 1970. At that 
time, the aggregate of life insurance 
in force should be around $1 trillion 

This welter of astonishing statistics 
is intended to underline only one 
feature—the life insurance industry 
is one of dynamic growth whose outer 
limits are nowhere in sight. Two 
major spurs to future growth are: 1) 
the growing capability of families to 
assume a greater load of insurance 





Average 
Price 
1946* 

9% 
17% 
642 
12% 


Aetna Life 
Connecticut Gen. Life 
Jefferson Standard 
Travelers Ins. 


Average 
Price 
_1946° 

Dow 14 
Du Pont 481 
General Electric 14% 
General Motors 10% 


“Adjusted for stock splits and stock dividends. 





INSURANCE STOCKS VS. 


Year-End 
1960 


401 


. THE BLUE 


Year-End 
1960 


tBased on average price. 


Value 
Year-End 
1960 


Price 


$23,852 
58,557 
15,19? 
17,628 
$115,229 


92% 


3912 
90% ; 
$10,000 


CHIPS 


Cost? 
_1946 


$2,500 
2,500 
2,500 
2,500 
$10,000 


Value 
Year-End 
1960 


Price 


$13,326 
9,652 
13,070 
9,559 
$45,607 


74% 
187% 
74% 
40% 
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coverage and 2) the steady increase 
in the number of families. We have 
noted the strong uptrend in life 
policies in force and in per family 
protection. 

Equally dramatic and perhaps more 
meaningful has been the rise in life 
insurance per family relative to dis- 
posable income per family. In 1942, 
life insurance per family equaled 
$2,800, while disposable income aver- 
aged $2,600. By the close of 1960, 
life insurance per family more than 
tripled to $10,200; in the same period, 
disposable income only slightly more 
than doubled. 

Stimulated by population gains, the 
increase in family formations is ex- 
pected to proceed at a quickening 
pace in the future. For instance, in 
the decade just ended, approximately 
2.1 million persons each year became 
21 years of age. Over the next ten 
years, it is projected that more than 
2.8 million per year will attain their 
majority. The implications of this 
trend are obvious, since this group 
will make the greatest contribution 
to family formations. Moreover, the 
greatest proportion of ordinary life 
policies is sold to persons in their 
twenties and early thirties. 

So much for sheer industry size. 
Let us examine profitability and 
earnings potential. Profits of a life 
insurance company stem from three 
sources: 1) the operation of the busi- 
ness at a lower cost than had been 
allowed in the premium calculations; 
2) a mortality experience at a lower 
rate than assumed by the provisions 
for policy reserves and 3) earnings 
on investments in excess of 
needed to maintain policy reserves. 

Earnings on investments are repre- 
sented mostly by interest earned on 
debt securities. This earnings rate has 
been in a steady uptrend since the 
2.88% before taxes earned in 1947; in 
the year just concluded, life insurance 
companies earned 4.11%, the best 
level the industry has experienced 
since 1933. Profitability of invest- 
ments should continue to record year- 
to-year gains, as loans made in the 
past at lower interest rates come due 
and are replaced with investments 
yielding a higher rate of return. 

The trend in mortality experience 
has been favorable for many years, 
reflecting the steady advances made 
in public health, a higher standard of 
living and the development and in- 
creased use of modern drugs and 


those | 


surgical techniques. In the decade of | 


the Thirties, the death rate averaged 
7.5 deaths per 1,000; in the ten years 
ending 1960, the death rate had de- 
clined 25% to 6.0 deaths per 1,000. It 
is not suggested that this tempo of 
improvement will continue (indeed, 
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HOW TO RECOGNIZE THE “CALM” 


BEFORE A STOCK “STORMS” AHEAD 


Investors with the ability to recognize the ‘‘calm’’ of a bonafide consolidation pattern in a stock 
are keenly aware that this knowledge can mean the difference between mediocre results and 
incredible profits. This is because a strong base provides a platform of price protection and a 


springboard to larger gains. 


This is just one of the important measurements Investors Research Company employs to select 
sensitive, above-average growth situations. There are many more: among them, IR’s exclusive 
copyrighted Primary Trend Index, designed specifically to test the underlying strength of the 
stock market; IR’s unhedged Projected Value Reports and a regular report on the moves the 


“‘Insiders’’ actually make are among them 


Act Now. Accept this special trial subscription to Investors Research reports for 5 full weeks 
and determine their value for yourself. In addition to this weekly 6 page analysis covering 500 


stocks, you will receive our latest bulletin ‘‘A Positive Investment Program."’ 
coupon below with $1. (Offered to new trial subscribers only.) 


~ * 
INVESTORS RESEARCH 
Company (Dept. F-108) 
922 Laguna Street 
Santa Barbara, Calif. 
Name 
Address . 
*Serving Investors in SO States and 20 Foreign Nations. 


closed is $1 


tion and Bonus described above 





Cities Service 
Cc OMPAN ¥ 


cE Dividend Notice 
s SERV 
citlé 
The Board of Directors of Cities Service Company declared 
a quarterly dividend of sixty cents ($.60) per share on its 
Common Stock, payable September 11, 1961, to stockholders of 
record at the close of business August 11, 1961. 


- . t i K. FOST Secr 
July 25, 1961. FRANKLIN K. FOSTER, Secretary 





BIGGER, MORE USEFUL THAN EVER...gaa 


47th Annual Edition FINANCIAL WORLD’S 1961 


INVESTORS GUIDE 


TO OVER 2050 COMPANIES ano THEIR stocks 


Expanded this year to 328 pages—more stocks and more facts 
increase the value—but not the price—of this prime source of in- 
vestment information that so many thousands of stockholders find 
indispensable. More than 2,050 stocks, indexed for quick reference, 
give all the basic facts and figures you require to determine the 
real investment value of every stock listed on the New York and 
American Stock Exchanges. 


NOWHERE ELSE 
CAN YOU FIND... 


more quickly, more easily, 
or at lower cost, so much 
vital data about the listed 
stocks—and the companies 
behind them—to aid you in 
making wiser, more profit- 
able investment decisions. 
This outstanding annual 
ready reference pinpoints a 
company’s: 
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opinion of future prospects, 
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JUST PUBLISHED! 


supplements of “Inde 
by-Mail privilege eac 
graph” 
#20.) Absolute money-back guarantee within 30 days. 


. copies of your 1961 “Stock Factograph” 

Manual at $5 each 

© Six months’ Trial Subscription to FINANCIAL 
WORLD’s complete Investment Service, including 
1961 “Stock Factograph"” Manual—all for $12. 

© One year’s subscription including all the above— 

for only $20. 


Simply mail the 


Please air mail 5 week trial subscrip 
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$5 or FREE 


with offer below 
ACT QUICKLY=<EDITION LIMITED 


Only one edition a year limits supply, so order at once by sending $5 
for the Manual alone, or get it free with a 6-months’ trial subscription 
to FINANCIAL WORLD’s complete investment service —all for $12. 
$12 brings you: 26 weekly issues of FINANCIAL WoRLD; 6 monthly 
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week; Pius the new 328-page ‘‘Stock Facto- 
anual. (Additional saving: all the above for a full year at only 
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POOR & COMPANY 
CHICAGO 
e 


DIVIDEND NOTICE 


The Board of Directors has 
declared a quarterly dividend 
of 3214¢ per share on the 
common stock payable Sep 
tember 1, 1961 to stockhold 
ers of record at the close of 
business August 11, 1961 

A. J. FRYSTAK 


Vice President & Secretary 


Iulwy 26, 1961 














TEXAS PACIFIC COAL AND OIL COMPANY 
otte, 

* 
* 


e* 


Cash Dividend 
No. 208 
September 1, 1961 
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At the regular monthly meeting held July 28. 
1961, the Board of Directors declared a regu- 
lar quarterly cash dividend of 30 cents a share, 
payable September 1, 1961, to shareholders of 
record at the close of business August 9, 1961. 


By J. I. Norman, Secretary 











At a meeting held July 25, 1961, the Board of 
Directors declared quarterly dividends of $1.09 per 
share on the 4.36% Convertible Preferred Stock 
$1.40 per share on the 5.60% Preferred Stock and 
46', cents per share on the Common Stock, pay- 
able September 1, 1961, to all holders of record at 
the close of business August 10, 1961 


H. 8S. Netting, Jr., Secretary 
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CARBIDE 


A quarterly dividend of ninety cents 
(90¢) per share on the outstanding 
capital stock of this Corporation has 
been declared, payable September 1, 
1961 to stockholders of record at the 
close of business August 4, 1961. 


Joun F. SHANKLIN 
Secretary and Treasurer 


UNION CARBIDE CORPORATION 











in the past few years it seems to have 


| saucered out). However, since com- | 
| paratively little progress has been | 


made in reducing the death rate of 
heart disease and cancer, which to- 
gether account for 75% of all deaths, 
any medical breakthrough in _ this 
area, no matter how modest, will have 
significant repercussions on over-all 
mortality experience. 

In the area of general operating ex- 
penses, the industry appears poised to 
achieve further cost reductions. This 
would offset higher ratios of operat- 
ing expenses to total income (which 
had been spurred by the general in- 
crease in price levels throughout the 
economy) and help contain the initial 
costs in issuing new insurance. 

Under the provisions of the tax law 
enacted in 1959, life insurance com- 
panies are now required to pay in- 
come taxes on both investment in- 
come and on underwriting profits. 
The general effect of this legislation, 
stated most simply, was to increase 
the tax burden of insurance com- 
panies by about 60°,. The immediate 
reaction to this event was a down- 
ward drift of life insurance stock 
prices, reflecting investors’ fears for 
the future profitability of the in- 
dustry. (What seemed less clearly 
understood was the fact that insur- 
ance companies enjoy an effective tax 
rate still about one-half that applied 
to industry generally.) These doubts 
have been largely allayed, as life in- 
surance companies demonstrated the 
ability to adjust effectively to the new 
conditions. Indeed, only a slight jog 
in the uptrend in share earnings of 
most companies was experienced. 

The life insurance business is high- 
ly complex, and it is somewhat diffi- 
cult for the layman to pinpoint the 
factors which lend themselves easily 
to investment analysis. However, 
some benchmarks may be cited as 
points of reference. Here are a few: 
1) What type of insurance is being 
written (participating or non-partici- 
pating); 2) what is the quality of the 
insurance policy (ordinary life, in- 
dustrial life, group, health and acci- 
dent, etc.); 3) how much money is 
brought to net profit from gross in- 
come; 4) how much is earned on in- 
vestment portfolio compared with 
interest needed to maintain policy 
reserves. 

Because of the heavy expense con- 
nected with initiating new policies, 
the addition of a substantial volume 
of new insurance to the total of insur- 
ance in force is not immediately re- 
flected in earnings, since costs in the 
early years are not even covered by 
paid-in premiums. As a matter of 
fact, most policies do not begin to 
contribute to earnings until their fifth 








PHELPS DODGE 
CORPORATION 


The Board of Directors has de- 
clared a third-quarter dividend 
of Seventy-five Cents (75¢) per 
share on the capital stock of this 
Corporation, payable September 
8, 1961 to stockholders of record 
August 16, 1961. 


M. W. URQUHART, 
Treasurer. 


July 26, 1961 











SOUTHERN 
NATURAL GAS 
COMPANY 


Birmingham, Alabama 
Common Stock Dividend No. 90 


A regular quarterly div 
dent of 50 cents per share 
has been declared on the 
Common Stock of Southern 
Natural Gas Company, pay 
able September 14, 1961 to 
stockholders of record at the 
close of business on August 
31. 1961 





W.S. TARVER 


Secretar . 


























AMP Incorporated 


Pamcor, Inc. 

Solderiess Terminals « Electronic Devices 
The regular quarterly com- 
bined dividend of 7\4c per 
Endorsed Share of Common 
Stock was declared payable 
September 1, 1961 to share- 
holders of record August 4, 
1961. This dividend is on 
the new shares outstanding 
after the 3 for 1 stock split 
effective May 5, 1961. 


C. J. Fredricksen 
Vice President- 


Treasurer 
Harrisburg, Pa. 
July 26, 1961 


TEXAS GULF 
SULPHUR 
COMPANY 


160th Consecutive 
Quarterly Dividend 


The Board of Directors has declared o 
dividend of 25 cents per share on the 
10,020,000 shares of the Company's 
capital stock outstanding and entitied 
to receive dividends, payable Septem- 
ber 15, 1961, to stockholders of record 
at the close of business August 18, 1961. 
HAROLD B. KLINE, 
Secretary. 
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to seventh year in force. Thus, the 
fastest growing companies (with re- 
spect to new insurance written) 


would appear to be penalized by their | 


very success. For this reason, most 
analysts add to reported net income 
a sort of override to adjust for these 
initial costs. As a rule of thumb, the 


net income figure is increased $15 for | 


every $1,000 gain in ordinary whole 
life in force, $7.50 for each $1,000 gain 
in term insurance and $2-$5 per 
$1,000 of group insurance. 

Basically, investment in life insur- 
ance stocks best serves long-pull ob- 
jectives. As with all investments, 
funds should be put into sound, well- 
managed companies with a_ good 
record of past performance and at- 
tractive future prospects. The in- 
dustry is clearly poised for strong 
future growth and carefully selected 
stocks in the group give promise of 
a good increase in values over the 
longer term. The following com- 
panies offer a sound investment parti- 
cipation in the life insurance field: 

Connecticut General Life, Con- 
tinental Assurance, Franklin Life, 


U.S. Life. 


SCHULZ 


(CONTINUED FROM PAGE 53) 





dustrials theoretically calls for con- 
firmation by a new high in the A/D 
index. In the absence of such con- 
firmation, breadth theory would be on 
the lookout for a possible major down- 
trend. This view would rely on the 
fact that, in over 40 years, all major- 
trend tops were marked by a failure 
of the A/D index to confirm a new 
peak in the DJI. Naturally, after 40 
years of consistent precedent, the law 
of averages may send along an excep- 
tion to the rule, but, in any case, the 
situation would bear watching. 

The problem which breadth theory 


may thus be facing this summer could 


be aggravated by the fact that the | 


A/D line, as plotted here, has about 
105 cumulative percentage points to 
climb before reaching a new high. 
But the best weekly gain it had man- 


aged during the steep climb early this 


year was 50 points; and the average of 
its better weekly jumps was nearer 
35 points. So, except under conditions 
of raging bull market strength, it is 
somewhat difficult to visualize our 
A/D catching up with a possible new 
DJI peak in less than, say, three weeks 
from the final entry on the chart 
(July 28). In a more moderate mar- 
ket climate, the catching-up process 
might take considerably longer, pre- 
sumably keeping breadth analysts in 
a state of mounting nervousness. 
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Company on the Spot. The home entertainment industry is in ferment. New 
developments in color TV, pay TV and stereo-FM broadcasting have put 
Zenith Radio squarely on the spot. For a sharply focused analysis of Zenith’s 
chances to hold its No. One position in the industry, see Forses next issue. 
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ON THE 


TH 0 U ¢ HTS BUSINESS OF LIFE 


The skies are blue and the trees 
are green, and I long for a long vaca- 
tion. —EpwIn MEapE RoBINSON. 


The honk of the stalled motorist 
has in it the graphic connotation of 
the man who is trapped . . . it marks 
man’s deep and abiding protest against 
all the cramped qualities of the civi- 
lization in which we have our being. 

—Heywoop Broun. 

“Pull yourself together” is seldom 
said to anyone who can. 

—Micnon McLavucuHuin. 


Mankind are very odd creatures: 
One half censure what they practice, 
the other half practice what they 
censure; the rest always say and do as 
they ought. —BENJAMIN FRANKLIN. 


. Every difficulty slurred over will be 
a ghost to disturb your repose later 
on. —CHOPIN. 


Such as thy words are, such will 
thine affections be esteemed; and such 
as thine affections, will be thy deeds; 
and such as thy deeds will be thy life. 

—SocratTEs. 


Those who know the truth are not 
equal to those who love it. 
—COonrFUCIUS. 


Independence? That's middle class 
blasphemy. We are all dependent on 
one another, every soul of us on earth. 

—GEorGE BERNARD SHAW. 


Every age has its problem, by solv- 
ing which, humanity is helped for- 
ward. —HEInrIcuH HEINE. 


Business and labor are different 
sides of the same problem. It is im- 
possible wisely to treat either with- 
out reference to the interests and 
duties of the other—and without ref- 
erence to the fact that the interests 
of the general public, the common- 
wealth, are paramount to both. 

—THEODORE ROOSEVELT. 


Whatever crushes individuality is 
despotism, by whatever name it may 
be called. —JouN Stuart MI. 


Change is one thing, progress is an- 


other. “Change” is scientific, “prog- 
ress” is ethical; change is indubitable, 
whereas progress is a matter of con- 
troversy. —BERTRAND RUSSELL. 
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Here is the beginning of philosophy: 

a recognition of the conflicts between 

men, a search for their cause, a con- 
demnation of mere opinion. 

—EPICTETUS. 


Misfortunes come in by the door 
that has been left open for them. 
—CzecH PROVERB. 


We must be as courteous to a man 
as we are to a picture, which we are 
willing to give the advantage of a 
good light. —RatpH Wa.Lpo EMERSON. 


Ours is the only country deliber- 
ately founded on a good idea. 
—JOHN GUNTHER. 


B. C. FORBES 


A man in business, to build. 
grow and prosper, must take 
sound risks at certain turning 
points; he must decide, “shall I 
stand and try to hold, or shall I 
try going forward?” No man or 
men built great enterprises on 
little faith. Fear of success, far 
more than lack of opportunity, 
halts growth. Never forget, in 
the quest for “a secure busi- 
ness,’ no concern, large or small, 
ever can stand pat. It slides, or 
it climbs. 


The first proof of a well-ordered 
mind is to be able to pause and linger 
within itself. —SENECA. 


He who is of a calm and happy na- 
ture will hardly feel the pressure of 
age, but to him who is of an opposite 
disposition youth and age are equally 
a burden. —PLaTo. 

Mediocrity requires aloofness to 
preserve its dignity. 

—Cnar.es G. Dawes. 


Each thought that is welcomed and 
recorded is a nest egg, by the side of 
which more will be laid. 

—Henry Davin THOREAU. 


Faced with crisis, the man of char- 
acter falls back on himself. He im- 
poses his own stamp on action, takes 
responsibility for it, makes it his own. 
Difficulty attracts the man of charac- 
ter because it is in embracing it that 
he realizes himself. 

—CHARLES DE GAULLE. 


Taking it all in all, I find it is more 
trouble to watch after money than 
to get it. —MONnrTAIGNE. 


The actions of men are the best in- 
terpreters of their thoughts.—LockeE. 


In the state of nature, indeed, all 
men are born equal, but they cannot 
continue in this equality. Society 
makes them lose it, and they recover 
it only by the protection of the laws. 

—MOonrTESQUIEU. 


False beliefs and dogmas are the 
greatest menace that the human race 
has to face. —Harry ELMER BArNEs. 


We must interpret a bad temper as 
the sign of an inferiority complex. 
—ALFRED ADLER. 


When a man sits with a pretty girl 
for an hour, it seems like a minute. 
But let him sit on a hot stove for a 
minute—and it’s longer than any hour. 
That’s relativity. —ALBERT EINSTEIN. 


Only fools and dead men don't 
change their minds. Fools won’t. Dead 
men can't. —JouN H. PATTERSON. 


Make friends with your creditors 
but never make creditors of your 
friends. —Henry A. Courtney. 


Many ideas grow better when trans- 
planted into another mind than in the 
one where they sprung up. 

—OLIVER WENDELL HOLMES. 


The resource of bigotry and intoler- 
ance, when convicted of error, is al- 
ways the same; silenced by argument, 
it endeavors to silence by persecution, 
in old times by fire and sword, in 
modern days by the tongue. 

—GEorGE SIMMONS. 


More than 3.009 selected “Thoughts” 
available in a 537-page book. Regu- 
lar edition, $5. 





A Text... 


Sent in by Herman L. Offner, 
Staten Island, N. Y fhat’s your 
favorite text? A Forbes book is 
presented to senders of texts used. 


Discipline always seems for the time to be a 
thing of pain, not of joy; but those who are 
trained by it reap the fruit of it afterwards in 
the peace of an upright life—Hesrews 12:11 
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Recognizing the nobility 
of the noble metals... 


While you may not understand the why and how 
of the tube, transistor or diode, you can readily 
appreciate the importance of absolute reliability 
in materials for electronic applications. This will 
be emphasized strikingly when you visualize the 
incredible complexities of the electronic assem- 
blies that “think” in computers and automation, 
communications, missiles and rockets. 

The noble metals are ideally endowed for reli- 
able performance in electronic applications. The 
unique electrical and chemical properties of the 
platinum metals, gold and silver are helping to 
improve, extend and protect electronic perform- 
ance beyond the capabilities of other metals. 

Engelhard Industries, Inc. is a leading manu- 
facturer of precious metals and related products 
for the electronics industry. With almost a century 
of specialized study and accumulated empirical 
information as background, we are providing a 


dependable source for precious metals data and 
recommendation to the engineers and systems 
designers of Engelhard customers throughout the 
free world. 

Our manufacture for the electronic industry is 
greatly diversified. It includes semi-conductor 
materials, waveguide tubing, precious metal con- 
tacts, thermometals, wires, powdered metals, 
liquid metals, plating solutions, laminated metals, 
silver solders, high purity fused quartz, instru- 
ments, laboratory and production equipment. 
Engelhard products are also used extensively in 
such broadly inclusive fields as chemistry, com- 
munications, nucleonics and transportation. 

A brief presentation of our operations, services, 
research for the future and the broad diversity of 
markets we serve, is contained in a brochure, 
“The Story of Engelhard Industries.” We will be 
pleased to forward a copy, upon request. 
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Even bigger thunderbolts”’ 
will soon run under your streets! / 


The America of 1975 will require underground high capacity of 650,000 horsepower per circuit, 
electric power cable with tremendously increased transmitted at 345,000 volts. In power distribu- 
capacities. This will enable utilities to assure tion, in communications, in applied electronics, 
more customersa steady flow of power with fewer (RReSNperags inso many other areas that are vital to America’s 
cables—amajorsaving. Phelps Dodge hasalready progress, Phelps Dodge is playing a basic role. 
designed and fabricated one of the largest power . " ‘ ‘ 
> . p > *pecee > r > / 
cables ever made in America—one with a super- Deep in the process of shaping the future! 
" ’ »Q 1 pr > HNmMCTS 
PHELPS DODGE COPPER PRODUCTS 


CORPORATION « 300 Park Avenue, New York 22, New York 
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